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Desirable Territory Open for 
General Agencies in Arkansas, 


Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 
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CONTRACT DIRECT WITH THE 
HOME OFFICE 


An old organization with a new plan now wants an 
agent in every city over 10,000 population. Offers 
for the first time an exclusive agency in the following 
Cities: 

IMinols Wisconsin 
Aurora Milwaukee bd City Altoona 


Cicero Racine d Chester 
Decatur Superior Erie 
East St. Louis 

Joliet 


Missourl Michigan Pennsylvania 


St. Joseph 
St. Louis 


Madison Nebraska Harrisburg 
Omaha Philadelpaia 

Kansas Lansing Reading 

Wichita New Hampshire Saginaw Wilkes Barre 

Indiana Topeka Coneord York 

Evansville Manchester 

Gary Nashua 


Indianapolis 
South Bend 





The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 
Premium Rates—The Lowest 
Policy’ Forms—None Superior 


Write the Home Office for particulars 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 
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Friend To Friend 


It was a friend to friend tribute which the 
agents of The Lincoln National Life Insurance 
Company paid to President Arthur F. Hall 
during May, the month marking his fifty=first 
birthday. 

A larger number of applications were written 
by Lincoln National Life Agents during May 
than were secured in any previous month in the 
history of the Company. 

Every Lincoln National Life producer was out 
to honor by service results the man who founded 
The Lincoln National Life upon the ideal of 
service, and who has always maintained that 
ambition. 

Lincoln National Life agents appreciate the 
benefit of this friendly co-operation which 
awaits all who 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $260,000,000 in Force 
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Perfect Protection Opportunities 


Strong men seldom appreciate the need of life insurance until it is properly brought to their 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button 
and men spring to do their bidding. In factory or oflice, in industry or finance men scorn the 
need of protection. The lesson of life insurance must be driven home to them. Never is it sought 
over the counter, but always it must be sold. And because it takes big strong men to meet other 
big strong men, life insurance presents big opportunities. 


No so many years ago the life insurance business was considered a place for the dere'icts of 
other businesses: men fit for nothing else could eke out a living peddling policies to their friends 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. He needs brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he must 
be a well-dressed and polished man of the world. In fact he must have every qualification neces- 
sary to a big business executive. To such men the business of selling life insurance does indeed 
offer wonderful opportunities. I’or such men there is no business offering greater independence 
and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it 7 
means less objections to be overcome. All this because the Perfect Protection Policy has been | 
developed with the greatest care to give its holders protection at every possible point. Perfect 
Protection policies give to their owners the peace of mind that comes from the absolute know- 
ledge that every contingency is provided for. 

These advantages are for every man to seek. A word to the company will bring you com- 


plete information. If the business of life insurance offers great opportunities, and it does, add to | 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY | 


of PITTSBURGH, PENNA. 
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Homicide Hecord for 1922 


By Dr. FREDERICK L. HorrMAN 


URING 1922, in twenty-eight American 
cities, with a total population of 20,921,000, 
there were 1877 homicides, equivalent to 
9.0 per 100,000 of population. The rate is 
a trifle lower than the corresponding rate 
for the previous year, which, as shown by 
the table following, was 9.3 per 100,000. 
However slight the improvement, there at 

least is some encouragement in the present situation, giving 

rise to the hope that the murder tide may at last have turned. 

The record since 1900 reflects an attitude of lawlessness and 
indifference to human life without a parallel in the history of 
civilized mankind, nor is the true state of facts clearly revealed 
by the recorded murder death rate, in view of the practical cer- 
tamty that to an increasing extent clever methods of crimes are 
resorted to, and successfully, to hide the true facts of murder, 
while deaths are reported as accidents or suicides. 

The year 1922 has in other ways been encouraging, in show- 
ing a more aroused public interest in the murder problem. Of 
particular importance in this connection is the excellent work 
of the Chicago Crime Commission, which, in season and out, 
has kept the local facts of murder and punishment before the 
public. Yet, the homicide rate of Chicago for 1922 reached 
11.8 per 100,000, as compared with 10.8 for the preceding five 
years. The average rate of 9.0 per 100,000 of population ap- 
plied to the estimated present population of the United States 
justifies the assumption that approximately 10,000 persons were 
murdered in this country during the year. 

It is lamentable that there should be no judicial statistics for 
the whole country, or at least for a considerable portion thereof, 


3 


which would clearly set forth the essential facts of murderous 
crimes, indictments, trials, convictions, and the enforcement of 
the death penalty. There is not likely to be a material im- 
provement in the present situation until the facts are better 
understood and more widely used. But from such investiga- 
tions as have been made on a limited scale, it is a perfectly safe 
assumption that a very considerable proportion of homicidal 
crimes escape punishment, while the enforcement of the death 
penalty is a rather rare event, considering the large extent of 
cases in which it is deserved. 

Personally, my investigations, particularly in the case of 
electrocutions, have led me to change my opinion, and I am now 
reasonably well convinced that capital punishment, even when 
properly enforced, is not a sufficient deterrent of homicidal 
crimes to justify its continuance. It is a relic of barbarism for 
which modern civilized society should long since have been able 
to find a proper substitute. However, as long as capital punish- 
ment is the law of the land, or of a given State, it should be 
rigidly enforced or otherwise should be done away with. 

Of the twenty-eight cities, during 1922, Memphis was once 
more in the place of priority, with a rate of 67.4 per 100,000. 
There has been no real improvement for some years in the 
Memphis rate, but, as a matter of fact, the rate for 1922 was 
considerably in excess of the average rate for 1917-1922, when 
it stood at 54.9, although somewhat less than the average rate 
for 1912-1916, when it was 74.9. Thus, during a period of 
eleven years the Memphis rate has been enormously in excess 
of the average rate for the country at large, and it is probably 
the highest .rate for any civilized community in the world. The 
superficial explanations advanced for the excessive murder rate 
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of Memphis are not convincing, and no thorough investigation 
deserving of public acceptance has been made by the authorities. 

It is decidedly significant in this connection that the city whicl: 
during the eleven-year period should have shown consistently 
the second highest murder rate for this country is Nashville, 


TaBLE |. COoNSOLIDATED RETURN oF DEATHS FROM HoMICIDE IN 
TWENTY-EIGHT AMERICAN CITIES—IQOO-1922 
Rate Per 100,000 
Year Population Homicides Population 
NERO Me rss ieee tend ned 11,981,034 609 Sal 
EC A ae ee ae 12,331,065 603 4.9 
Oe ee oa 12,611,765 621 4.9 
NEMO esa be veiw akais wig ve.e Wail 12,970,877 690 5.3 
1904. 12,950,583 729 5.6 
NRG etter sonciore Stee wes 14,024,422 931 6.0 
MND ee ee sot a ariceveetorsais:s 14,851,056 1,148 v Pri 
(CC a 15,048,584 1,338 8.6 
DS Rath eis eeu e's 5 16,056,800 1272 7.9 
2 CCN EN SS Neg eet nee aerate 16,465,016 1,190 73 
OCS ee eee 16,873,233 1,305 8.1 
10) CES eae eee 17,243,138 1,429 8.3 
Ig12 17,013,045 1,404 8.3 
BN etre ns Bie di swlanisti win 17,982,950 1,575 8&8 
GTN Seok os werceetacirwecs 18,352,856 1,506 8.5 
WONG tore sce othe tod wes 18,722,762 1,614 8.6 
PEO obcesickott oaxecauss 19,092,008 1,742 g.1 
MAST soos Gels cers bevcsrotarae os 19,462,572 1,777 Q.1 
MARES ota toik zai owiehe sia asses 19,832,478 1,672 8.4 
HEDIS oan oc twie RIS Alem Sititene.gi6.2 20,202,383 1,831 9.1 
SINE essa sis Siok ares Gael a 20,571,897 1,750 8.5 
REDON te ihe Cicieiarsre Side woe 20,588,770 1,910 9.3 
TOC Se ee ee eee 20,921,238 1,877 9.0 
IGIZ=IGIO....c.ccessavese 9OH764,281 7,901 8.7 
TO (2 er re 100,658, 100 8,946 8.9 


Tenn. 
with a rate of 23.1 for Iy17-1921. 
ville rate corresponds to the increase in the Memphis rate. 

The third highest murder rate for this country is reported 
for New Orleans, or 21.0 per 100,000 of population, against 
20.1 for 1917-1921. 

The fourth highest murder rate is reported for St. Louis, 
or 16.9 per 100,000 of population for 1422, while for 1917-1921 
the rate was precisely the same. 

The fifth highest rate for the year was reported for Cincin- 
nati, Ohio, or 14.6 per 100,000, against 11.7 for 1917-1921. 

Other cities with excessive homicide rates for the year and in 
the order of importance were Louisville, Ky., with a rate of 
13.1; Los Angeles, Cal., 12.9; Chicago, IIl., 11.8; Dayton, Ohio, 
11.7; Washington, D. C., 11.2; Cleveland, Ohio, 10.5, and Bal- 
timore, Md., 10.2. 

It is of interest in this connection that the New York murder 
rate for 1922 should have been only 5.8 per 100,000, having re- 
mained practically ‘stationary for the eleven years beginning 
with 1912. 

Still more suggestive is the extraordinarily low murder rate 
for Boston, having been 3.6 per 100,000 for 1922, against 4.4 
for 1917-1921. 

Lower still and equally suggestive is the rate for Milwaukee, 
Wis., which was only 2.9 per 100,000 for 1922, while for the 
two preceding five-year periods it was only 3.5 and 3.9, re- 
spectively. 


For 1y22 the Nashville rate was 30.7, in comparison 
The increase in the Nash- 


a 


Comparing, or contrasting, the Milwaukee murder Tate with 
that of Memphis, it is evident that murder in Memphis jg re] 
tively twenty times more frequent than in Milwaukee, ‘i 

The most gratifying record for the year is Presented py 
Spokine Wash. For that far western city the rate for te 
was only 1.0 per 100,000 of population, against 4.8 for kas 
1921, and 10.8 for 1912-1916. The reduction in the murder 
rate of Spokane may be looked upon as possibly the most en- 
couraging evidence of ways and means by which the murder 
rate of other localities can be reduced. Compared with Spo- 
kane, murder in Memphis is sixty-seven times more common 
than in the metropolis of the inland empire. 


TABLE II. Homicine Rate Per 100,000 PopuLation 1N TWENTY-£1¢H1 
CITIES 

Cities 1912-1916 1917-1921 ~— 
Baltimore, Md.........00000ceeseace 6.4 8.6 si 
ERG SEO NTASI 8 sc. cfu ote iere late a tosioteters 4.6 4.4 7 
I ii dab idneteticsncanbie 5.1 5.2 61 
EECA OND cass ocsvavarsibsee/ane coretavescemvovesits 9.5 10.8 ne 
a 12.2 11.7 146 
CROWEMNE, CIID. 5 «0 eniswieineaeere’ 75 12%; a 
WDAVAON ONO tes.) h5.5:35 sere serene’ 9.2 6.2 113 
Planttord) (CORR 45:4: s02s 50 eatastns aideeters 4.0 a7 20 
Endranapolis, Vad 5:6. 6:65 5, 2:626:0.0)ecesceeis' 9.9 10.1 6g 
BosrAngeles) Cals sc e.satsreisisce.io ero esee 10.8 IT.1 129 
| ee 15.3 13. 
Memphis; (Denis .sic-ssiesscars.c osaseeavene's 74.9 54.9 674 
Milwatkee,. “WAS bid .i5:si6.<.00 ascae casero 36 3.9 20 
Minneapolis, Minn................... 6.4 5.0 53 
Nashrvalle Dean oc asco s,0dc0sdeece = 3368 23.1 307 
ING WEIN peiactienss ecatasovendietorens lacenrees 4.3 Sa 70 
New2@ leans: Waid decease, wcmestiatein 24.3 20.1 210 
eS Bis sin ss bods caecaaces 5.0 53 <8 
Ptladelonia. Seales. é0ctasisicaterse. debe 4.9 6.5 72 
PACES DUES OP 56 5 srs iscanes sus, sdvalerdwreateode 6.5 9.6 9.1 
EPOVAGENCE OR: Tis é.s5:60 sje s.a: ara vieca aWieiere 4.4 4.7 33 
OAC ase sy oascvasawimiavedishirsine tere 4 L.2 2 18 
PROGRESEDE Stl TY oot>a's cuvishsisicinsiemetenston yay 2.2 32 
San Prancisco, (Call oisis.c/sisisie 0 e'sareewierers 53:5 10.7 79 
DOALLIO NAV ABM 3sisrss¢ cra anisreromrane 9.6 7.5 54 
INO ANG NV ASER Sci hiss darasasialovop now's 10.8 4.8 10 
Bite MEORIS MOG eewraeits nsiedion cvawsaene | MELO 16.9 169 
WASHINRtON ING. 2.0) sictsavetoneiccSs reece 8.0 12.5 112 
Total for twenty-eight cities......... 8.3 8.6 90 


The data in detail are presented in Table II, but in response 
to numerous requests for more information regarding a larger 
group of cities, I have been able to prepare an additional table 
for seventy-four cities, limited, however, to the year 1922. This 
table need not be enlarged upon, but it will be found useful 
for a large variety of purposes. It is significant that during the 
year 1922 no murders should have been reported in Brockton, 
Mass.; Concord, Mass.; Lynn, Mass.; New Haven, Com; 
Salem, Mass., and Williamsport, Pa. 

The table also brings out the suggestive fact that Pueblo, 
Colo., during 1922 had a murder rate practically identical with 
the excessive murder rate of Nashville, Tenn. Another sig- 
nificant fact is the high murder rate of Scranton, Pa., given a 
25.3 per 100,000 of population, reflecting, no doubt, in a measure 
the after-effect of the numerous outlaw strikes in the anthracite 
region during the last few years. 

(Continued on page 27) 
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UNDERWRITING AND INVESTMENT 
PROFITS AND LOSSES OF FIRE 
INSURANCE COMPANIES 

IN 1922* 

HE underwriting transactions 1n 1922 

of 100 leading fire insurance com- 
panies of the United States show that 
on an underwriting income earned of 
$622,037,012 the companies listed derived 
an underwriting profit of but $184,420, 
an almost negligible amount when con- 
sidered with the business involved. This 
is the first year in the last three that these 
companies were able to show an under- 
writing profit. The tables on pages 8 and 
y shows that during the past twenty-five 
years the transactions of the leading com- 
panies over that period have resulted in 
anet underwriting profit of 3.0 per cent. 
After due deliberation and serious con- 
sideration the majority of the National 
Convention of Insurance Commissioners 
have concluded that, after allowing for a 
three per cent accumulation for confla- 
gration losses, five per cent of the under- 
writing income earned is the fair rate of 
profit to accrue to those who furnish this 
important service to the country. It will 
be seen that in 1922 the underwriting 
profit of not quite one-tenth of one per 
cent fell far short of yielding this con- 
flagration allowance and underwriting 
profit mentioned. The net earnings of in- 
vestments in 1922 were $91,307,182, a 
substantial increase over such earnings in 
previous years. These investment earn- 
ings fluctuate very widely, ranging in one 


* Copyright, 1923, by The Spectator Company, New 
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year from a loss of over $12,000,000 to 
the present year, when the net earnings 
rose to over $90,000,000, while the aver- 
age for the twenty-five years was slightly 
over $20,000,000. 

With the amount gained from earnings 
on investments the companies were en- 
abled to pay $42,497,985 of dividends, 
and to increase their surplus for the pro- 
tection of policyholders by $49,286,903. 
These surplus accumulations tend to 
guarantee the stability of the fire insur- 
ance industry and to hold them safe 
against a conflagration hazard such as 
that occurring in 1906 in San Francisco, 
when the losses and expenses were over 
one hundred eleven million dollars over 
the income earned. For the year 1922, 
forty-six of the companies were enabled 
to show underwriting profits on their 
operations, while the majority of fifty- 
four showed losses. While there were 
only four companies able to show an 
underwriting profit of over 10 per cent 
there were nine companies which showed 
an underwriting loss of over 10 per cent. 
Below will be found a summary of the 
operations of the average number of 107 
companies in the last twenty-five years, 
the groups embracing the most prominent 
institutions doing business in the country. 

UNDERWRITING EARNINGS 
Underwriting profit, twenty-three years... 
Investment earnings, twenty-three years.. 
Contributions of stockholders, etc., in 1906 


including net receipts from foreign com- 
panies’ home offices 


$22,629,064 
531,143,479 


72,569,778 


$626,342,321 


WOME 2. ch Jawan adacecsanenouada 
Dividends paid, twenty-three-year period 
(not deducting contributions in 1906), 
including remittances to foreign com- 


panies’ home offices.......--++++eeeees 370,093,217 
Decrease in excess special deposits, etc.. 455,606 
Net increase in surplus, twenty-three years, 256,249,104 


Total 
During the past twenty-five years the in- 
surance transactions of an average num- 


ber of 107 companies produced $7,369,- 
437,900 of underwriting income earned, 
upon which the net underwriting profit 
was $22,629,004, or three per cent. In 
the same period the earnings from invest- 
ments have been enough to cover the divi- 
dend payments (and remittances to home 
offices of foreign companies) and to con- 
tribute over $230,000,000 towards the in- 
crease of $256,249,104 in surplus; the 
inicrease in special reserves, etc., account- 
ing for the difference jn the addition of 
underwriting earnings. 

The dividends of American companies 
and net remittances to home offices of 
foreign companies amounted to $370,- 
093,217, but the contributions made by 
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stockholders of American companies plus 
the receipts from home offices of foreign 
companies for the year 1906 alone aggre- 
gated $72,569,778 and reduced the divi- 
dend total to the net sum of $297,977,039. 
The table herewith presented emphasizes 
the tremendous hazards which character- 
ize the fire insurance business and shows 
that some of the best managed companies 
have not been able to net an underwriting 
profit from the business during the past 
year, and also that in the aggregate the 
companies could not obtain a substantial 
return on their money from their insur- 
ance operations during a long term of 
years. 

Fire insurance companies, to justify 
their existence and render the proper 
service, must constantly assume enor- 
mous In so doing they render 
themselves liable to enormous losses 
from a conflagration hazard which makes 
it imperative to business interests that 
they be, should occasion arise, fully able, 
because of their splendid financial condi- 
tion, to pay their losses in full. The ac- 
companying table demonstrates that the 
service to the business and private inter- 
ests of the nation on the part of fire insur- 
ance companies last year resulted in a 
very meagre profit to those institutions, 
and, further, that through a quarter cen- 
tury of business they have made a profit 
of only three per cent, despite the fact 
that millions of dollars have been invested 
and used in the carrying on of their busi- 
In that time many smaller com- 
panies or those less capably managed than 
the ones tabulated have been forced to 
cease business and even the larger com- 
panies, guided by the most efficient and 
experienced men in the business, have been 
able to make very little profit during last 
year, or a period of years. It will be 
noted that a sum equal to about 4o per 
cent of the entire increase in surplus dur- 
ing the quarter century was contributed 
by stockholders in a single year and the 
balance of the increase was drawn from 
income on investments. It is apparent 
that if the fire insurance policies are 
always to be worth par in the event of 
loss, the time service is rendered, the busi- 
ness must be conducted upon 4 basis 
which will not only yield a reasonable 
remuneration to the capital invested, but 
permit the accumulation of surplus funds 
to provide against any emergency. 


(Continued on page 9) 
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How Fabius Lost 
His Last Battle 


‘THE one person who really bothered the rough old Romans was a Carthaginian— 
Hannibal. Early in life he started to harass Italy, and he worked at it long 





and successfully. But eventually he ran up against a Dictator named Fabius and | 


for about ten years had his hands full. 


Hannibal, a great strategist, who relied more on tricks than on military strength, | 
tried hard to scare Fabius but failed. When he wasn’t tying blazing sheaves to | 


the horns of oxen, and turning the cattle loose at night to indicate vast forces on 


the march, he was soaking ears of corn in blood and sending them into camp to get 


a rise out of the superstitious Neapolitans. 


Fabius, who had the happy knack of being afraid of nothing, even death, paid | 


no attention to these bits of playfulness. Between wars, Fabius dabbled in archi- 
tecture, spending his own money and all he could borrow on temples and triumphal 
arches. At last his own death—the one enemy he failed to provide against— con- 
quered Fabius. Once fabulously wealthy, the man that Rome had honored for 
years as a common father, left his own large family nothing. At Thebes he died 
so poor that he was buried as a public charge, one small coin being all that was 
found in his house. What a terrible end to any biography. ‘‘He died so poor that 
he was buried as a public charge.” 
this need not be said of any man. 


The Prudential 


mai Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 


CIBRALTAR.” 





Fortunately, in these days of Life Insurance, | 





VIRGINIA AGENTS CHANGE DATE OF 
MEETING 

Fred J. Cox, Joseph Button and Geor 

Turner to Be Among Speakers " 

Because of the conflict with other date 
the time of meeting for the annual’ conventio. 
of the Virginia Association of Insurance Pea 
has been changed from June 19 and 20 2 
June 27 and 28. The sessions will be held 
in the Richmond Hotel, Richmond. 

B. C. Lewis, Jr., secretary of the Virginia 
Fire and Marine Insurance Company of Rich. 
mond, announces that arrangements have been 
made to give the visitors a boat trip down 
the James River on the evening of June 2 
Mr. Lewis is chairman of the entertainment 
committee. 

The following have accepted invitations to 
make addresses: Fred Cox of Perth Amboy 
N. J., ex-president of the National Associa. 
tion of Insurance Agents; George Turner of 
Chicago, Ill., attorney for the Casualty In- 
formation Clearing House, and Hon. Joseph 
Button, Insurance Commisioner of Virginia, 

One of the important matters to come up 
for discussion will be plans for employment 
of a full-time field secretary for the associa- 
tion, a part of whose duties will be the build. 
ing up of membership. 


Globe National Goes Out of Business 

The stockholders of the Globe National Fire 
Insurance Company, Sioux City, Iowa, have 
voted to go out of business and to liquidate the 
company. This action was influenced by the 
fact that the funds necessary for the reserve 
for unearned premiums put so great a demand 
upon the income that dividends to stockholders 
were discontinued. The stockholders meeting 
to consider the question of liquidation was 
called and_ the and directors. were 
directed to cancel and end all the company’s 
reinsurance contracts and to turn all assets into 
cash. 

From July, 1918, when it first started busi- 
the Fire took in. total 
net premiums of $4,315,000 as indicated by its 
last financial statement and, up to the time 
of liquidation, its loss ratio was 52.1 per cent 
on a paid to written basis, while 38.3 per cent 
constituted its expense ratio. The company’ 
statement as of December 31 of last year 
showed a paid-in capital of $1,000,000 and a 
net surplus of $242,914 after the unearned 
premium liability reserve of $712,383 had been 
taken care of. 


officers 


ness, Globe National 


East and West Will Soon Start 

The East and West Insurance Company of 
New Haven, the organized running 
mate of the Security of New Haven, will 
probably begin business July 1. It has $500- 
000 each of capital and surplus paid in, and 
will write fire, lightning and tornado risks 
ts officers are: President, Victor Roth; vice- 
presidents, Walter D. Williams and W. Perdue 
Johnson; secretary, Willis Parker; treasurer, 
W. A. Thomson. 


newly 








Hor 


Rept 
i 


Th 
the | 
ance 
ognit 
stock 
Engl: 
hear 
by th 
man 
he r 
havin 
comp 
had» 
it hac 
ican 

Th 
was ( 
sentet 
in vi 
in E 
time 
than 

Din 
turn 
ment, 
assur 
bility 
and | 
comp: 
facto! 
sion | 
land « 
The 
Globe 


Capita 
4 per 
stocl 
4 per 
debe 


4 per 

miut 
Genera 
Fire r 
Life 
Annuit 
Leasel 
Marine 
Accide 


Invest 


The 


Du 
don ¢ 
a tote 
numbe 
sum | 
insura 
plicati 
not cc 
writte 





Thursday 


=—=— 
ATE OF 


d George 
ers 

her dates 
‘Onvention 
ice Agents 
nd 20 to 
1 be held 


» Virginia 
of Rich. 
have been 
Tip down 
June 27, 
rtainment 


tations to 
h Amboy, 
Associa- 
Purner of 
ualty In. 
n. Joseph 
irginia, 
come up 
iployment 
2 associa- 
the build- 


isiness 

onal Fire 
wa, have 
nidate the 
d by the 
€ reserve 
a demand 
ckholders 
; meeting 
tion was 
ors. were 
ompaty’s 
ssets into 


‘ted busi- 
in total 
ed by its 
the time 
per cent 
per cent 
ompany’s 
last year 
0 and a 
unearned 
had been 


start 
npany of 
running 
ven, will 
as $500, 
| in, and 
lo risks. 
th: vice- 
, Perdue 
reasurer, 





June 14, 1923 


THE SPECTATOR 


Fire Insurance 








—_——— 


LIVERPOOL, AND LONDON 
AND GLOBE 


Home Office Statement Covering 1922 
Presented to Stockholders 





ASSETS NOW £20,170,796 


Report of Company’s Transactions—Gains 
in Life Departnent—United States 
Branch Praised 
The work of the United States branch of 
the Liverpool and London and Globe Insur- 
ance Company, Limited, received flattering rec- 
ognition at the recent annual meeting of the 
stockholders at the home office in Liverpool, 
England. The purpose of the meeting was to 
hear the financial report of the results attained 
hy the home office last year, and before Chair- 
man A. Kentish Barnes concluded his speech, 
he referred to the United States branch as 
having maintained the highest traditions of the 
company, both in the volume of business it 
had transacted during 1922 and the relations 
it had maintained between itself and the Amer- 

ican insuring public. 

The standing of the company’s home office 
was clearly defined in the annual statement pre- 
sented for consideration, and the successes made, 
in view of the unsettled conditions prevailing 
in England and on the Continent for some 
time past were pointed to as being greater 
than had been anticipated. 

Divided into sections, the report took up in 
turn the activities of the fire insurance depart- 
ment, the life department, leasehold redemption 
assurance, accident writings, employers’ lia- 
bility accounts, miscellaneous insurance, profit 
and loss and dividends, and the funds of the 
company. The last named item showed a satis- 
factory condition in view of the general depres- 
sion in trade and commerce obtaining in Eng- 
land during the period covered by the statement. 
The funds of the Liverpool and London and 
Globe were given as follows: 

Funps of THE COMPANY 
Capital (faid Ui): <cca.s ¢ascds coo eu enwees 
4 per cent perpetual debenture 
BIGGIE se! o:s craves Soars ie ep Giaaae ee £805,800 


4 per cent Thames & Mersey 
debenture stock .........eee0. 


£531,050 


450,695 

1,256,495 
4 per cent perpetual debenture stock pre- 

mium fund 
General reserve fund 
Fire reserve funds 
Life funds 


268,600 
1,000,000 
2,992,008 


5,243,657 


PRIME AUSUER,. ais. 55,65 a1 30 akemneieeie ae ese 571,522 
Leasehold redemption fund ..........+++ 31,666 
Matine TeServe LUNGS. << so6sc.0e nes weenie 441,475 
Accident reserve funds ...<..000ssesceees 3,194,293 
tafe pension LUNG) cucdc-cedasced wcleceese 139,052 
Profit and loss account after payment 

Ot Grvidend. FO L022 « sis siccs ciecece.0 s:6 4000 223,135 
Investment fluctuation fund..........++- 1,250,000 


The total assets were shown to be.... £20,170,796 


Lire DEPARTMENT BUSINESS 

During the year 1922 the Liverpool and Lon- 
don and Globe received 3037 applications for 
a total insurance of £1,664,067, out of which 
number 2741 policies were issued for a grand 
sum of £1,504,541. Of this amount of life 
insurance £129,650 was reinsured, while 296 ap- 
Plications for £150,526 were either refused or 
not completed. Premiums on new life business 
written during the year amounted to £63,827, 


and the total premium income for all life poli- 
cies in force totaled £515,445 after reinsurance 
costs had been deducted. A noteworthy fea- 
ture of the claims paid by the life insurance 
department of the Liverpool and London and 
Globe was the fact that 126 annuities totaling 
£6770 were ended by the deaths of the an- 
nuitants, while endowment policies to the value 
of £74,569 were paid upon maturity. The sum 
of the company’s life insurance fund is now 
£ 5,243,657 and the annuity fund is £571,522. 


OTHER LInEs REPORTED 

The report of the employers’ liability account, 
although it showed a slight decrease in the 
premium income, gave the surplus for this de- 
partment at the end of the year as £38,578, 
due to the favorable loss ratio experienced. 
The from the 
miscellaneous whose net 
claims, including provision for those that had 


largest surplus reported was 


insurance division, 


arisen before the close of the reached 
53.04 per cent, the surplus being £226,593 after 
expenses had been deducted, of which £88,191 


The 


fire insurance department, leasehold redemption 


year, 


were carried to profit and loss account. 


insurance and personal accident accounts all 
exhibited deficits, which were compensated by 
amounts transferred from the profit and loss 
account. The record of profit and loss as given 
in the statement presented was as follows: 


Prorit AND Loss Account 
Dr. £ S$ d. 





3alance of last year’s account... 889,398 12 3 
Interest, not car- 
ried to other 
accounts . £458,611 1 #10 
Less income tax. 68,221 12 3 
—_—-- —— 390.389 9 % 
Transferred from— 
Members’ life profits account... 19,914 <6 
Employers’ liability account... 57,025 6 9 
Miscellaneous insurance account 88,191 3 9 
Investment fluctuation fund.... 


250,000 0 0 
1,194,918 19 10 
Dividends to shareholders— 

Jalance of dividend for 1921, 

9 


paid May 22, 1922... 2020. 159,397 19 6 


Interim dividend for the year 
1922, paid November 16.... 167,861 11 9 

Interest on 4 per cent perpetual 
debenture stock ......cscecses> 28,636 16 0 


Interest on 4 per cent Thames & 
Mersey debenture stock....... 
Provision for British Government 
TENCE. -Hisiccdamacsierennmawendes nse 
Exchange : 
Loss on realization of securites.. 
Transferred to— 


13,295 10 6 


149,949 8 4 
9,352 3 


132,095 11 11 


Wis@) AOCOUNE (a .6 5 wicuscivwmnedios 32,821 7 8 
Personal accident account....... 11,995 15 10 
Leasehold redemption account.... 54,456 18 5 
Staff pension fund...........- 50,000 O O 
390,055 15 5 


Carried to next year’s account.... 


1,194,918 19 10 
After the report was adopted unanimously, 
Chairman A. Kentish Barnes commented on 
the showing made and referred to the loyalty 
of the company officials, both in the home 
office and in the branch offices throughout the 
world, and emphasized the point that the ser- 
vice rendered by the staff throughout the world 
has contributed largely to the success which 
the company has met with since its inception 
in 1836. 


Unrtep STATES BRANCH PRATSED 
The work of the United States branch was 
lauded and the recent visit of the ¢ompany’s 
general manager, Hugh Lewis, to this coun- 
try was pointed to as an earnest of the co- 
operation which exists between that branch and 


7 


the home office. The 1922 statement of the 
United States branch office of the Liverpool 
and London and Globe showed total assets, 
as of December 31, of $19,813,077 and a sur- 
plus over all liabilities of $6,439,593. The net 
premiums reached $11,786,147 and the reserve 
for reinsurance, including amounts reclaimable 
on perpetual policies, was $11,002,478. 

In calling attention to the service rendered 
the people of the United States by the Liver- 
pool and London and Globe, the chairman stated 
that the loss sustained in the Chicago fire was 
the largest paid by any company not organ- 
ized in the United States. The Boston fire and 
the Baltimore conflagration were cited as 
examples, and it was shown that the company 
had paid £900,000 as a result of the San Fran- 
cisco disaster in 1906. This sum represented 
about $4,374,000, and the total sum paid on 
these four mentioned catastrophes alone was 
given as being nearly two million pounds. In 
speaking of the relations existing between the 
people of America and the officials of the Liver- 
pool and London and Globe, Chairman Barnes 
told his hearers: 

I wonder whether you realize how unre- 
servedly Americans have come to regard us as 
almost one of their own institutions, and to 
take pleasure in our American record. Per- 
haps this is not surprising when we realize 
what the Liverpool and London and Globe— 
or the “Liverpool” as it is often more familiarly 
known in the States—has stood for in the 
insurance history of that country, and that 
during the whole of this long period it has 
borne, in conjunction with the great native 
American fire offices ‘and other companies, a 
very full share of the losses resulting from 
those great conflagrations which have periodic- 
ally devastated large centers of industry in 
that country. 

I may perhaps be allowed to take this oppor- 
tunity of paying my tribute to the work of our 
distinguished fire and casualty business officials 
on the other side of the water, and to the 
splendid support afforded to us by our agency 
firms there, some of whom have represented 
us for thirty, forty, and even fifty years. 


At the conclusion of the meeting Mr. Barnes 
was re-elected chairman of the company and 
R. Q. Wilson was named deputy chairman. ‘he 
elections for the board of directors witnessed 
the reinstatement of A. K. Barnes, Sir Aubrey 
Brocklebank, Bt., G. H. Melly, W. F. Moore 
and E. S. Parker. 


ST. LOUIS THEFT RATES REDUCED 
Large Percentage of Recovery Induces 
Bureau Action 
Sr. Louris, Mo., June 12—The rates for 
theft insurance in St. Louis on all makes of 
automobiles were reduced 40 to 55 per cent 
June rt on all new policies. The reduction is 
not retroactive and no refund on policies in 

force will be made. 

The reduction in rates was made possible 
by the large percentage of stolen cars recov- 
ered in the last three years by detectives of 
the companies aided by St. Louis police. 

The automobile fire insurance rates, which 
are generally included in the theft policies and 
which average 4o cents to $1 per $100 valua- 
tion, according to the type of car, were not 
changed. 
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UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF FIRE INSURANCE COMPANIES IN* 1922 = 
THE RECORDS OF 100 LEADING COMPANIES AS REPORTED TO THE NEW YORK INSURANCE DEPARTMENT 
(Copyright 1928, by The danrasnal C Yom pany, Nev Ww _ 
_ ” _ ee eee = eee afin : ee =. 7 os 7 
—————— arena ac "acca Vai ease a a a = SS ea ea i a aa eae ———— a . , 
| it’ Ratio Net | Ratio Ex.) === 
Underwrit’g | Losses and | Underwrit’g | Underwrit’g » [Net Es arnings| Dividends — (+)| 1 rease in | Decrease in ii —— 
Income | Underwrit’g | Profit in Loss in | from In- Incurred | or Decrease | Net Surplus Net Surplus |_ curred to} curred to Ratio Und 
NAME AND LocaTION oF CoMPANY a in Rice ys 1922 1922 vestments in| in 1922 \(—) in Spec-| in 1922 in 1922 | Underwrit- Underwrit. ee) — 
os | — 1922 | yee en , ee ing, Income| to Uni.” Palatin 
929 ete., in warned in i aos 
| | | | a roe” | GS wae, | Fn 
} | | | | sal 1 
Twenty-seven Companies of New York State. | $ $ | $ $ | $ | $ | | $ | $ = ope Reins. | 
Agricultural, Watertown.................. al 4,174,697; 4,141,602! oe eS acotate | 707,655 200,000 +400 000;  -++440,750 5° ‘4 44.8 10 Royal, 
American Alliance, New York............... | 1,826,200] 1,117,983] 208,217]... 741,665 200000, |. | +749,882 seovesl We 37°9 +8 
American Eagle, New York................ ..| 2,871,144] 2,799,310] (jk) oe | 588,642) 140,000) 422,000; +498,4761 1.1)! 549 42.6 +157 Royal | 
Bankers and Shippers, New York............ | 2,083,645 2,116,553} =... 32,908 205,018} =... | —67,573| +239,683) 11...) 59.3 42.2 +25 Scottis! 
EID o5B sirciapsis<cacuineeeees cis o 937, 6) 1,042, as sasniea | 105,280 190,656) _ 700,000) P4901 = Secs | —613,494) 59.9 51.3 a Stand 
| | | | . “a Sun 
‘¢ | | 939 4 | d ~ Sw 
oo hlan 9 na ers) | Taran] Sns]—“Ro'000|aiglf) sacais} 1880 70-8 | a9 | —ng | 
‘onti ‘ ow Y 921.2 | ‘ Lanning! -1-4.99 . oeSeee or Ov. 2 R 
eee | eee ee "doin, sooo teste cc) S| 8 | ee Dio 
Fire Reassurance, New York............ rest 2,977,136| 3,253,062| SROREe 275, 926| §—875] saat | ea | —93,339 69.7 39, 6 be 4 La 
| | | | ; 43 rbain 
Glens Falls, Glens Falls................... su Bs 400, 108| 6,625,864) I 995.7561 636,963] 240,000! 41,112 9} +170,095} 57.4 46.1 ? Wester 
Globe and Rutgers, New York............. = 725,859] 23,302,698] 423,161]  ..| 3,574,539] 13,318,000 —zug'000| +1,379.700| cel 668 so | an 7 
Great American, New York............. oe 7 674,060) = 17, 469,910) 204,150) eee 4,699,917; — c4,100,000 +804,067; ...... 56.5 42.4 7 
Hanover Fire, New York.................. | 4,089,877 4,039,031} 50,846) : 587,704| 100,000 wes 4 538,550) bie 50.1 48.7 T l | 
GS enn nea aneen | Lsee.40s) 42,260,047 eee] 884484) 6,5 275] 9,000,000 Se once | 3,382,842) 61.5 ae | | 
. | | | | “. : 
International, New York.................... | 4,049,378} OA | 53, 106 100,000! | 1-365,627| 68.5 99 } | 
Mibrcaritaln, New Work... 5... cs. 56s caiicew ee | 1,992,817] r 008" | ieee | 5,26! 2| 100,000) 41,556) +182.386, 9 12.22! 51.2 oy W3 ) 
Merchants Fire, New York................ | 3,192,963] 3,377,990) 1.) 185,036} 133,000} veveee| O07) 57.5 48 3 aie ; 
National Liberty, New York............... 5,904,777, 6,096,871 Snel 192,094 4700,000| Bee | —8,365} 53.6 49.7 34 | 
Niagara Fire, New York.............-... sa 8,835,496 AE |) es 1,600,000) Eyed +42,733] eae 57.9 43.6 =4 5 
| | | | . mo) | 
North River, New York...............00.0.... | 6,059,157 6,500,371} ...... 441,214] 200,000! | +363,499] 58.0 49.3 —79 | 
ho OS er rer rere | 1,998,957] 2,046,606, | 47,739] 80,000) 6 4203587) 0 oso. 64.7 37.7 aa | 
ECS eae ee are eee | 9,260,577} 9,083,088} 177,489} | e1,000,000 +74 554! 1379490) 391... 52.9 453 1 : 
US a ee ee | 1,679,480 1,792,434, 8 ...... | 193,756} §—500,000 : : ae | 7 580, 802 aeln 62.9 44.6 Py 
United States Fire, New York............... | wena 9,335,072) 1. | 1,538,487| "249,750 ve} $1,086,517) os. 57. 45.0 | 28 | 
| | | : 2. | 
United States Lloyds, New York........... .| 2,533,817] 2,566,107} = ...... | 32,290) 256,098 | g—400,000! —8 575 ECD ec 51.8 49.5 13 | 
Westchester, New York..................... | 7,001,321 7,075,415) =... | — 985,087 | 250,000 co ee £660,993, ...... 57.6 43.5 —l 1 | 
‘. te er one of Other States. | | | 7 
5 ea eee | 21,507,325 322,585) 3,312 1,200,000 +-2,435,543 58 5 5 | 
Allemania, Pittsburgh............-...+.+66. | 1'564'821| 135,413 50,000| a ales i sr] Be" 31 0 Bi 
Alliance, ee Pieiotateis ia Risiarsla winnie c's 2,206,501 | 129,7 792 150,000 mary biparhe 52.8 41.6 45.6 : 
American Auto., St. Louis............. sande 5,064, 1,785) 141, 130) 205,199 60,000; ......| 4+286,328} = 2.02: 48.5 471 444 
American Central, St. Louis............... a 4,272,545] 77,540] eesse] SHL,785) nea 114) $619,439) ooo, 53.9 44.3 | 138 
OREM LOMREK 60 5. n'5.0.0 052 sis enoi0'b a 9iccesinias | 9,306, 198] eer 55,736} 1,211,094 500,000; = ......| -4+655,358} sg... 55.8 44.8 = 
Automobile, Hartford. ............--...+.0.. 10, 177, sat 135,455) ws ‘477, 182) 200,000 58.4 40.3 413 
Rc occiesxcsersss<nsnansve i | 3,350,283] 222416 834,482| 280,000, = 4 4.357 ne aes 44.2 | 434 — 
California, San Francisco................ ...{ 1,520,518) =—1,716,853} sis... 196,335 135, 137 | ree | 4 .| —61,178 66.7 46.2 —129 ] 
CE CSS ae eee <a 5,846) 613,813 175,000; ||... $432,967]  ...... 59 3 40.8 ase te 5 
| | | to 1909 
Concordia, Milwaukee. ..... sakeneetioas 2,556,311 ty Je 179,850 312,923| 90,000| ~ +-43,073 58 48.9 —1.0 surplus 
Connecticut, Hartford Pet actscisislawew vines .| 6,846,850) 6,7 Bios | bese | 046,861| 287,500) | +794,684 0... | 52.¢ 46.1 41.9 $1,100, 
Detroit F. & M., Detroit......... shoetdan 1,171,428 bi 48,844| ac 39,027] 75,000} Sone 19° amie fae 40.7 441 ceipta | 
Dubuque F. & Me Dubuque....... 1,629,706 1,7 "083 vs | 143,339) 310,850 80,000 ol SRO 50.9 $8 
Equitable F. & M., Providence. .. . 1,057,926 890,256 167, 670) ae 344,857 | el penAS | 50.2 34.0 415.8 —— 
| | | 
Pateral Dorey City. ...5 5. ccsisicsciesescce 3,637, 285 381,598) “i call 379,560 200,000! | 59 95 | 
Fire Association, Philadelphia meetin aw elee | a 307,174] 1,163,312| 400,000] es _ re . * Unde 
Firemens Fund, - eS orm | 16, 414. 766 560,418} 1,230,761) 720,000} 62.9 40.6 —3.5 
Firemans, Newark........... icy VOOR SE 7,246,543 | 1,072, 669| 637,173} —2,031, 311| | 58.4 59.0 Shi 
First nhac Oe 1,959,701 2011341 ~| ita 274,470) 50 000) eee. | 66.4 36.2 —2.5 
Franklin Fire, Philadelphia. ......... i 2,793,670] 2,795,626] ean 1,956| 574,293 | 200,000] | 60.9 39.2 —1 T 
Girard F. & M., Philadelphia. ..... : 1,571,597| 1,642,397| . 70,800! 370,899| 80,000 Ness ' 56.1 48 4 iit | 
Hartford, Hartford..................+.. ...| 44,169,440} 44,260,250} sx... | 90,810] 3,436, 170} 1,200,000 aaa “BBS 44.9 —2.0 and 
Home F. & M., San Francisco. . cena 1,651,845 1,798,868 sot 147.023] : $750°000 dag —s =. = 
Insurance Co. of North America, Phila..... 23,216,809] 21, 775,868 1,441,031) Sed 2,830,824 1 150,000] ee ee 42.4 +62 sura 
Insurance Co. of State of Pa., Phila..... 2,546, peed -+24,186) al 460,45 26| 60,000] 64 4 S 
Mechanics, Philadelphia... . wet 1.132.491 % 53,908 945 151 60,000] ists | Sg = : = has | 
Milwaukee Mechanics, Milwaukee. . 3,763,552| 56,706) ane 2 912'5001 . ie roe: ry Si 
National-Ben Franklin, Pittsburgh. ... 1,310,631 663,786 saad 120000] el Saha 70 +33.6 
National Fire, Hartford............. 16,032,195} 29,098 | Seal 1,876, 484) 400 000 Rites: 54.0 45.9 abel the 1 
National Union, Pittsburgh 5.3 32,920) 4. 221,820] 619, 089) 195 r ” 9 
Newark Fire, Newark..... .. 2'549,260| 29,533 | I, ” 243 3'644 £195,000 a3 ail eeeiale ¢ S : ny to o 
New Hampshire Fire, Manchester. 4,496,608 55,534 | xt 729,010) 390,000! +105: 559| 58985) 9... 577 411 413 ‘aa 
Northwestern National, Milwaukee 4,226,678| 58,619| 444'306| 300,000] £100,000;  +-102'925] sceialt RAMS 54.1 +14 
Old Colony, Boston........... ae 1,404,059 13, 518) veel 327,292] 80,000 602 4960208) 58.3 40.8 +9 one- 
Orient, Hartford...............00. sesas hi 2,346,438) 38,522] ak Sel 358 452| Eee | B15 ,000] 39 . 1.6 ; 
Pennsy Ivania, Philade Te a 5,070,789) tid 71,111| 905.6 967| +! ot 39 | anode] 20. _ =: By othe 
Phoenix, Hartford....... CEPTS! 9,159,915} 885,418 Rae: 2,198,870 sf 99/93: ss ‘ oo 48.3 499 48.8 dou: 
Providence Washington, Providence... ...... 6,000,364) 27,312 near 971,719 180, 000! ee ae 40.8 +5 ; 
PMNS PMI S 5.6 3 soso sn ss «sews conse se | 1,287, 1023) 66,811 eect 232,252 120,000 4 3 860| Basile 47.6 47.5 +4.9 imas 
| | be 
Rhode Island, Providence........,....... .| 1,712,884 ..... 80,2231 292,304 75,000! | +4137; il oR 9 49 
Rossia, Hartford...........-.-+.-..++., vl 6,859,045; — +61,492| were 636,154) 1144/00, 11 = | 446 354 = = 49 with 
Security, New Haven....................05. | 31,296] 4,614,547] ee. 83,251 666,912| 120,000 TT 4.463.661] i 58.5 44.4 —29 Rane 
Springfield F. & M., Springfield........... | 12 2241903 12,010,438 231,465) é 1,433,758} 400,000 33,236] + 1,231; 987 eal ee 42.6 419 ance 
a ee S| a | 10,602,288) 10,387,733 | | can 480,000) +-1,694,975 5} xed 57.4 40.6 +2.0 nam 
' | | 
Superior Fire, Pittsburgh............ seat 1,820,043 2,002,985 seacaat 182,842] 179,502} 432,000} oa reo | —35.440| 59 50.2 —10.0 aa 
Virginia F. & M., Richmond................. | 1,164,119 4,197,383) ks! 33,264 — 50,000| ald 55,000| 90,983} : 9.3 as or 444 23 have 
| | | 
Twenty-six Foreign Companies. | | | | amt 
A MANNION 5 55 9520 bos 21012 5 oso a ain ob 365 8 0'e | 3,985,612 4,268,642; ..... | 283,030; 394,952} 33.981; «...... ay ae 60.1 47.0 2a i 
Caledonian, Edinburgh... . ... Sopa arene -..| 2,499,192 2,504,100; =... 4,908} 225,697; 152.615) ...... 46 ol "eee 45 8 —3 assu 
Christiana General, Christiania .............. 3,836,826] 3,725,738 111 ,088}| Rie ite 4 aecek: 67.7 29 °5 428 | 
Commercial Union, London................. | 9 1367, 313 9,172,658) 194 1655) | 118, 424 —2,410 +76 3 | eeeat 52.7 45.2 +2.1 arg 
Eagle, Star and British Dominions, ‘London... | 4,632,055 4,856,° 379) coeeee | 224,324} 7 | | +166, 098) Sewaies 67.3 37.5 4.8 liter 
| | | | 
Liverpool & London & Globe, Liverpool.......} 11,700,533) 12,499,438) i... 798,905} ia, 712 275,961! —26| 772,872 39 —6.8 
Lene and Lancashire, ee ae 3'489,060 it 117,100| pesaee 2" 304.932|  +40,000] t bood'so, He ‘a4 +34 caus 
SS OS ES ee oar 566,720} ...... | 603,166) —79'632| 7149) 4 a 135 
North British and Mereantile, London... 7 448,450) oot 575.923| 7" 18 a a2 | #8 | tes BF 000, 
rere | 5,631,500 oo Beas 62,028| 586,273} 600,594| Bess 75 248| eas 57.8 3: att 
Norwich Union, Norwich...............++6-- | 4,082,700 4. 305; 806, | — — 144, 605) —4,061} + 209; v9 ae | 55.1 47.9 3.0 prot 
I i | | 
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] sd — 
* ANSurance ——— = = ———— 
ee tecnica CER a Tee 3 ceeer : 
UNDERWRITING AND INVESTMENT PROFITIS AND LOSSES OF FIRE INSURANCE COMPANIES IN 1922—Contrnvep 
——— elas hake 7 Ratio Net | Ratio E Ex-| ong 
Underwrit’g | Losses and | Underwrit’g I Dividends |Increase (+)| Increase in | be Decrease in | Losses In- | penses In- |Ratio Und. 
: Income Underwrit’g | Profit in Loss in | from In- Incurred | or Decrease | Net Surplus | Net Surplus | curred to | curred to | Profit (+) 
es Name AND LOCATION OF CoMPANY Earned i in Expenses | 1922 | 1922 | vestments in in 1922 |(—) in Spec-| in 1922 in 1922 | Underwrit-| Underwrit-|or Loss(—) 
ss 1922 Incurred i in | 1922 ial Reserves, ling Income|ing Income] to Und. 
sg : 1922 | | ete., in 1922 | | Earned in | Earned in | Income in 
‘ = Ratio Un | | | | 1922 | 1922 | 1922 
Pro} t ( — aaa ire ia et) i a ee ae ee Se ee Se eee | re ee — 
§rWrit-|or Low(.) a $ ‘ | $ $ | $ $ | $ | 9% | @o o 
come| to TY; A it Ree Cr oe | 3,087,048) 0, 091 6,957 343,801 159,107 +192,911/ cesecl GES | 489 +-.2 
in Ina gory 7s Be eit cern lars wig a te age gles | 4,077,941) 3,930,364 147,577 | 134,763 361.368 4+212,602) ...... oe 46.9 +3.6 
2 1922 Prudentia HG antl COcg) UNIONS. <.<:0.0:0,001+:6 00 5--- | 2,671,263} 2,961,555| ania | 330,129 er eect: +-30,8387|  ...... | 70.8 | 40.1 | —10.9 
——|—— fing Salamandra, Copenbagen.............. Bae BR ee 322,038) 248,370, h806,051/ $605,119) 22. | 77.5 | 35.5 | —13.5 
| * Royal, Liverpol....-..+++++seeeeeeeeeeeees | 13,178, a 12,789,654) 389,024) i... | 1,233,826) 1,481,683) +18,134 TIS O88, kwon | 51.5 | 45.6 | +2.9 
ca | | 
9 | 4157 Exchange, London........2-.+00+e+0+- | 2,886, 469] 2,835, 064| oe 579,028 683,758| 1 ee —53,325 53.5 | 44.7 | +18 
§ +25 bore nion and National, Edinburgh...... 3,756,700 3,542,025} 214,675) is... .. 547| 59,722 —1,159 +821,659 Wesco 30.4 43.9 | +5.7 
- Li Skandinavia, COPD NAMEN oier4/e.cinccici ecacviviste/siacere 3,687,172 3,143,633} wacieas 958,224 — "935 ChE 440) ay | ws | 316 | —3.4 
3 | ty BM fie am nekincvasdentieerses 3,925,373} 3,950,854... 25,481| 531,417 572,914)... ery —66 78 53.2 | 474 | —6 
9 ne BEM AM ss cacs sdcesesccensucces 2,792,572] 2,991, - eeceia 198,580; 324, B15) essen] seeees | $126,035) | 69.1 | 38.0 | —7.1 
‘ —13.5 | | | } 
3 2 Ride Mle LOMO 22. satsncwonacsy ss 1,703,892] 1,646,557 S77386) save. 328,440| 47,080; ...... 4+338,695)  —....... | 55.0 41.7 | 13.3 
8 | 436 ae tc Paatis Bap, Madiid....<.....0000. 3,383,830] 3,594,641] =... | 210,811} + 314/653] 2731930, 2222 . vee | —170, asa] 64.3 | 42.0 3 
6 +42 Union, Canton......+-+sseeecereceeeseeeee | 6,235,420 6,528,690) =... } 393,270 505,136 yo. yt | EI) 0Oti#. | 62:9 | ae | —43 
. 43 ENE Ls Severna nanscastieeates teas | 3, 730,345} 4,159,051! 428,706 391,048 58,038, ...... . —95,691| 70.1 | 41.4 | —11.5 
re lee TUN. faxeesenisixxesccseseons | 1,942,381] 2,253,345)... 310,964 298,274 176,930 eT | 190,050} 62:1 | 53.9 | —16.0 
—3.5 :  emeaaetes ——— SS sc sania | 
Bey Totals 1922 (100 Companies).......... | 6 622, 037,01 012 621, 1,85: 184, 420] eae 91, 367,182| 42, 497, 985| —233,296| +49, 286,903} me sea 56.9 | 43.0 | +..1 
HI ales, ome ie n| (ee mee Sone (Rete na : aie SARS, | OE Beith) = 
f +12 Totals, 1921 (100 Companies).......... | 6 623,679,664 640,609, ans cece +16,930, 144| °75,029,673| +19, 396,803| ++2,261,784| 136,440,9 42| Stedael 60.9 | 41.8 —4.7 
} 21 Totals, 1920 (100 Companies).......... | 616,561,739) 634,673,¢ #18,112,247| 19,839,966} 718,040,623] +—2'212.769 $14,100,135) 5755 | 45.5 3.0 
Totals, 1919 (100 Companies).......... | 532,497,234, ,485,: 746,011,909 ae 20,197,572|+—20,613,970| +—1.396,034| #46,991,542 47.0 44.4 +8.6 
13 Totals, 1918 (100 Companies).......... 480,848,490| 466,660,629 14,187,816 32,003,194| 15,113,696) ++1,737,643| 19,339,716 55.1 41.9 43.0 
) =e Totals, 1917 (100 Companies........ .| 404,420,967) 395,637,56: 18,783,404 7,453,518) 16,805,673) +—3,370,588| 2,801,747 57.1 40.7 +2.2 
—5.8 Totals, 1916 (100 Companies).......... | 345,959,981} 341,109,162 14,6 50,819 28,916,191; 8: ++788,943| 18,284,484 58.8 39.9 +1.3 
| 3.3 Totals, 1915 (100 Companies)......... | 308,009,279) 204,765,884 13,243,395 24,954,951 +99,548 55.¢ 40.4 +4.3 
—15 Totals, 1914 (100 Companies).......... | 286,844,451 295,656,161 78,801,810) 24,514,117 +1,869,163 ; ‘ 39.1 —3.1 
; Totals, 1913 (100 Companies).......... | 279,437,395| 273,143,819| 16,293,576)... 420,932,760} 420,388,956) °...... sen 710,162,620] 54.0 wey | +33 
is Totals, 1912 (100 Companies).......... 267,585,086} 257,707,213; 19,877,874) = ..... 17,668,686 746,218,166) ...... 711,328,394) ...... 56.0 40.3 +3.7 
—24 Totals, 1911 (100 Companies).......... 254,878,986) 247,571,625) — 7,307,361 cn 20,242,341 #16. 569,037;  ...... 710,890,665; ......} 56.6 40.5 +2.9 
+18 Totals, 1910 (100 Companies).......... 249,676,05 29| 232,260,065| 717,044,544! $17,245,708 ees)? | #13,214,800/  ....... 53.1 39.9 | +7.0 
8 Totals, 1909 (100 Companies).......... 234,058,163} 214,671,284| 719,386,879}  —...... 21,969,162} 416,831,969) |.....| $24,524,072; =... 51.7 40.0 +g 
—2.8 Totals, 1908 (117 Companies).......... 221,253,760} 215,949,628] 75,304,132; ...... 37,715,514] 15,609,257; = ...... 727,410,389 er 57.4 40.1 +2.5 
Totals, 1907 (121 Companies).......... 217,278,134} 193,538,292} 23,739,842! ...-++| 12,377,412] 13,600,339 Ro ioe +2,237,909| 49.2 39.8 +11.0 
13 Totals, 1906 (123 Companies).......... 202,814,322| 314,265,561) | 111,451,239} 12,138,776/tt-65,204,880} ......| —...... | 34,107,583/ 114.9 | 40.1 | —55.0 
| —1.1 Totals, 1905 (113 Companies).......... 191,229,661) 171,681,248) 19,548,413 3 -.----| 13,706,438} 13,513,451)  ...... 119,741,400) eens | 61.6 | 38.1 | +10.3 
Totals, 1904 (106 C Yompanies) Reteast acdunzis 181,187, on 191,164,069) | 9,976,753 18, 043, 629) 44,495,345 $3,571,531) 67.2 | 38.2 —5.4 
Totals, 1903 (107 Companies).......... 171,622 "404 155,366,952 $16,255,459! Saaeee 19,485,977 710, Oty | 49.7 | 39.6 +10.7 
+15 Totals, 1902 (107 Companies).......... 155,257,275} 150,568,073 74,689,202 | 18,724,507) ...... 76,534, os | ee 56.0 41.0 +3.0 
—1.5 Totals, 1901 (115 Companies).......... 151,821,589} ..... |  +9,846,738| 5} 45,798,998}  ...... | #991,100} 66.6 | 40.2 —§.§ 
+5.6 Totals, 1900 (124 Companies).......... 133/424'848| 140,411,087! $6,986,239] 27,553} {5,503,679 ae +1,437,635| eho | 65.8 | 39.3 —5.1 
+44 Totals, 1899 (126 Companies).......... 124,274,687} 137,729,030) $13,454,343) 13 "42 29 "310 16,338,638 } secvesk  (Ga0a ee | 70.6 | 42.2 —10.8 
+18 Totala, 1898 (127 Companies).......... 122,826,159) 121,518, 181| $1,307,978}... | 14,126,437| $9,634 033| -++.| _ 15,800, AOA 8 ues 60.0 | 38.9 +1.1 
iat Aggregates, 25 years (av. 108 Cos.).... 17,369, 437,900) 7, 346,808,8: 30} 722,629 064! aaa | saad 8 297, 977, 39) 4455, 606| +256,249, | eee! §99.7 | | +3.0 
=) | | | | 
+3.4 Se ————— ——————— ee—O—— SSS —— — = ——S—S== 
—12.9 * Many companie s transact marine business, whic hi is 3 include sd herein. t Net. { t Interest and other i income from investments | less realestate e expenses), plus apprec sciation or minus de recié ation in security values, 
plus apy P ’ 
—J ete. § Ratio of losses and expenses to premiums for 24 years. {| The amounts for foreign comp: anies in dividend column represent net remittances to or (—) receipts from home offices. tt Totals for years prior 
to 1909 are premiums earned. a Includes $1,100,000 dividend paid and $1,000,000 surplus paid in. 7 Includes $343,185 dividend paid and $2,374,496 surplus paidin. k Includes $180,000 divide nd paid and $375,000 
|} —7.0 surplus paid in. / Includes $112,000 dividend paid and $80,000 surplus paid i in. 6 Includes $2,800,000 stock dividend. c¢ Includes $2, 500,000 stock dividend. d Includes $5,000,000 stock dividend. e Includes 
+1.9 $1,100,000 stock dividend. f Includes $62,500 stock dividend. g Includes c apital of Washington Marine brought into surplus. h “Received from Ins. Co. Salamandra. ¢ In 1906 contributions to surplus and re- 
4.1 ceipts from home offices of foreign companies aggregated $72,569,778, with dividends and remittances aggregating $7,364,898.3 
Ltr I 
| +158 — ened 5 = =—= eater — a ee 
| * Underwriting and Investment Profits and to replace a considerable proportion of possible should be given them by the pay- 
, Losses the lost property. A notable feature of | ment of adequate premium rates and the 
| i4 eo ‘ ; ee: ne aa gates ra - Age ‘ 
} —2.6 (Continued from page 5) the accompanying exhibit is that the divi- reduction or elimination of preventable 
| = The need for the protection of business dends were paid from investment earn- _ fire losses. 
+45 , — : 
er te Bi i nn nae ‘ . ° . a 
> and private property by means of fire in- ings, which also contributed about three- 
+6.2 surance is shown by the business which fourths of the increase in surplus, which RETALIATORY LAW INVOKED 
= has been done by the 100 companies listed, latter is held for the protection of policy- Michigan Department Fines Illinois Com- 
Ay in the past twenty-five years, on which holders. panies for Late Reports 
in : RASS Napa : . : -ANSING, MICH. > 13.—Belief th: ; 
" the underwriting income earned amounted It should be borne in mind that in most ois és is one : ae ‘ = be rt o 
—ig to over $7.200,000.000 a aul — = . : i : controversy between the inois and Michigan 
9 ’ ’ ; and during whicn a F 2G v1 > aes _ : ; 
ti 9/2300; ; < 5 classes of business the capital may be ad Insurance Departments will be amicably ad- 
i time the losses paid exceeded three and vested with a reasonable assurance of justed within the next few days was expressed 
+. one-half billion dollars, while numerous safety, while in the fire insurance busi- here to-day by Michigan Department officials. 
Ly other companies have also paid tremen- ness it is subject to being wholly lost I'wenty-three Illinois insurance companies have 
18.8 a : “cr pee 2 Ue nS ‘ been fined $500 each by the Michigz : 
she dous sums for losses. It is difficult to within a day or less. It is manifest, there- ta tal : : ? . the Michigan Depart 
q : : ne 2 sled ? : : A ment tor tailure to file statements on time. 
H. Imagine what conditions would have been wre, that capital whicl hus risk r ae ae ‘ 
© ¥ fore, that capital which it thus risked tot The Illinois companies fined follow: Great 
49 fe : ; = . ¥ c : re > | . dat 
i without the indemnity afforded by insur- the benefit of policyholders should be Lakes, Great Western Fire, Marquette Na- 
tis ance, and yet; during the long period compensated at at least as high a rate as__ tional Fire, Indemnity Exchange, Lumber Un- 
named, the net dividends and remittances capital placed in less risky kinds of busi- derwriters, Mutual Trust Life, National Life, 
—10, oer a ; : Page North American Life, O “olony Life 
28 have only amounted to only $297,000,000, ness and this is especially true when it is Build ; ms Sutin : on er: Pei 
ae : 3 suilders and Manufacturers Mutua asualty, 
amuch too small return for the vast risks  conidered that fire insurance is an essen- Integrity Mutual Casual 7 Seticeaiies ae 
11 i : ; : ‘ : F : itegrity \utua asualty, Lumbermens Mu- 
a assumed by the stockholders. When a _ tial guarantee of satety 1n manutacturing — tual Casualty, Associated Employers Reciprocal, 
#1 large portion of San Francisco was ob- and mercantile business. Columbian Circle, Polish Roman Catholic 
ye literated by the: conflagration in 1906, It is clearly to the interest of property- Union, The Chicago Mutual Life, all of oe 
7m mGiHGe on sas. x : ; i cage; The Central Life, Cloverleaf Life anc 
+34 causing a property loss of at least $350,- owners that the strength of the fire insur- bi ; ST gat a ee 
+es 000,000, t] ae os mae ‘ : Casualty, Franklin Life, Peoria Life, Standard 
a . cin ee eee Re COE should be constantly Life, Samson Auto Insurance Association, and 
3.0 Promptly supplied the means wherewith maintained, and that every assistance The National Reserve Insurance Company. 
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NEW.EDITION OF 


PROMINENT PATRONS 
OF LIFE INSURANCE 


This well-known work, of which the 15th edi- 
tion has just been issued, is one of the 


BEST CANVASSING DOCUMENTS 


ever issued for the use of life insurance agents, 
It contains the names of about 


12,000 PERSONS CARRYING $50,000 to 
$4,500,000 OF LIFE INSURANCE. ALSO 
HUNDREDS OF LETTERS FROM HEAV- 
ILY INSURED PEOPLE PRAISING LIFE 
INSURANCE. 


New features in this edition are highly 
favorable opinions on life insurance of the 
President of the United States and his Cabi- 
net, with portraits, opinions and portraits of 
four ex-presidents, and opinions and portraits 
of 32 State governors. 


This new edition of PROMINENT PATRONS 
OF LIFE INSURANCE contains 388 pages, em- 
bracing about twice as many names as any 
previous edition, and may be carried in the 
pocket. 


PRICE 
SINGLE COPY, Limp Cloth Binding...... $4.00 
6 ‘¢ Flexible Binding.......... 4.50 


PRICES IN QUANTITIES 


Limp Cloth Flexible 
$45. 12 copies $51. 
90. = 105. 
175. 50 “ 200. 
325. 100 ‘ 375. 
775. 250 .** 875. 
1500. soo C** 1625. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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FIRE AUTOMOBILE MARINE 


mat HAMPTON ROADS 
FIRE 4%” MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address: Home Office Fer Agency Connection 


HENRY G. BARBEE 
President 


JAMES A. BLAINEY 
Vice-Pres. and Gen. Mgr. 


HAROLD Knox 
Secretary 














ATTENTION 


We want a general agent in every locality in Illinois 
and Indiana where we are not now represented. 
Excellent territory open to men of character. Policies 
up to date and non-par. 1200 influential stock- 


holders. 


Do not write us unless you mean business. Refer- 


ence required. 


Chicago National Life Ins. Co. 
Room 324, 202 S. State Street, 
Chicago, Illinois. 
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THIRD EDITION—NOW READY 
Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and Underwriting 
By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Associatron 
embers, Insurance Society of New York 


OVER 5000 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 
1020 Pages of Profitable Information 


A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen an 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 

Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 
Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 

Covsns -dedk the Book for the Underwriter in Office or Field 
PRICES 

Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO - PUBLISHERS - NEW YORK 











June 


— 


A 


Leon 


Inst 
fifty-t 
week, 
the A 
and f 
jzatio! 
ing 
manas 
ance | 
dent. 

The 
ties, a 
it was 
by-lay 
could 
ship. 
posed 
vertis 
ships. 
bersh 
repre 
wome 

Tal 
S38: 
Britis 
vice-f 
Mille 
paper 
suran 
or S( 
which 
ing tl 

Mr 
ing b 
the 11 
matte 
effort 

Otl 
clecte 
Suret 
necke 
Repre 
Comr 
Britis 
perial 
land 


Th 
Euro 
surar 
izatic 
two | 
and ; 
embr 

Ste 
$200, 
activ 
not k 
necte 
incor 
Fran 
Corn 
Jame 
shaw 
Geor 


Tt 


tion 


> KNox 
tary 


| 
re enacts 
ntmenee l 


Tlinois 
ented. 
Olicies 
stock- 


Refer- 


>. 


il 


iting 


nan 


june 14, 1923 


THE SPECTATOR 


Fire Insurance 














ADVERTISING MEN ORGANIZE 

A. Soper to Head Insurance Group of 
Associated Advertising Clubs 
Insurance advertising men to the number of 
ffty-three got together at Atlantic City last 
k, in convention with the meeting there of 
the Associated Adv ertising Clubs of the World, 
and formed a subsidiary of the major organ- 
ization to be known as the Insurance Advertis- 
ing Conference. Leon A. Soper, advertising 
ager of the Phoenix Mutual Life Insur- 


Leon 


wee 


mané 
ance Company of Hartford, was elected presi- 
dent. : ope 

The organization was formed under difficul- 


ties, as no preliminary work had been done and 
it was necessary to draw up a constitution and 
by-laws in less than two days so that the group 
could apply to the general session for member- 
ship. As now contemplated it will be com- 
posed of buyers and sellers of insurance ad- 

vertising through active and associate member- 
ships. Those present make up the charter mem- 
bership, all classes of companies - having been 
represented. Four of the charter members are 
women. 

Talks were made before the meeting by C. 

SS, Miller, advertising manager of the North 
British and Mercantile, and Winslow Russell, 
vice-president of the Phoenix Mutual Life. Mr. 
Miller touched on the importance of trade 
papers to the insurance business. Because in- 
surance must be sold through agents, brokers 
or solicitors, he believes the trade journals 
which thev read to be the only means of reach- 
ing them. 
Mr. Russell urged more extensive advertis- 
ing by insurance people. He pointed out that 
the insurance business has been asleep in the 
matter of advertising and that more individual 
effort is necessary. 
Other officers of the conference who were 
elected are as follows: A. Collins, National 
Surety Company, vice-president; J. W. Long- 
necker, Hartford Fire, secretary and treasurer. 
Representatives to the National Advertising 
Commission will be: C..S. S. Miller, North 
British and Mercantile; Clifford Evans, Im- 
perial Life of Canada: A. Warner, Mary- 
land Casualty. 

New Fire Companies Organizing 
The Transatlantic Insurance Company, the 
Europe Insurance Company and the Export In- 
surance Company are all in process of organ- 
ization under the laws of New York. The first 
two companies are being formed to write fire 
and allied lines of business and the third will 
embrace fire and ocean marine. 

Starting with a minimum capitalization of 
$200,000 the companies will shortly take up the 
active writing of business, though as yet it is 
not known with what interests they will be con- 








isted 


exible 
d 


510.00 








nected. The Transatlantic and the Europe are 
incorporated by the following: Paul C. Whipp, 
Frank E. Ellis, William H. Fain, Samuel H. 
Cornell, John F. Devlin, Frank W. Cornell, 
James Morrow, James F. Hughes, Hulon Cap- 
shaw, James F. Farrell, Robert L. Graham, Jr., 
George C. Hill and J. Ernest Hill. 

The details of incorporation of the Export 





Insurance Company are being handled by Stet- 
son, Jennings & Russell, New York city, and 
the parties named as incorporators are: Arthur 
W. Britton, Samuel B. Howard, George V. 
Reilly, Samuel C. Wood, Robert K. Thistle, 
A. Roy Myers, Harry C. Hand, Raymond J. 
Gorman, Louis H. Gunther, Philip L. Nieser, 
Joseph A. Donovan, William Carey and Sidney 


Lyder. 


NATIONAL BOARD COMMITTEES 
NAMED 


Ralph B. Ives Heads Legal Section, with 
Neal Bassett as Aide 

The standing committees of the National 

Board of Fire Underwriters have had their 


filled, the anouncement of the 
coming through President 
Harry A. Smith. The committee on laws will 
be headed by Ralph B. Ives of the Aétna and 
will Neal Bassett of the Firemens as 
vice-chairman. O. FE. Lane of the Niagara 
takes the place formerly held by James Mar- 
shall of the Northern as chairman of the mem- 
The complete list of changes and ap- 


memberships 


new personnel 


have 


bership. 


pointments for the various committees is as 
follows: 
\cTUARIAL BurREAU 

James Wyper, Hartford, chairman; FE. J. Sloan, 
Hartford; J. A. Swinnerton, New York; C. A. Not 
tingham, New York; C. W. Bailey, Newark; Rolla V. 
Watt, San Francisco; R. P. Barbour, New York; 
F. D. Layton, Hartford; Wilfred Kurth, New York: 
William Hare, New York; C. W. Higley, Chicago; 
F, W. Koeckert, New York; L. R. Welch, Fitch 
burg, Mass.; P. H. Wilmott, Watertown. N. Y.; 
John Kremer, Philadelphia; G. C. Long, Jr., Tlart- 


ford; F. E. Jenkins, New York. 

ADJUSTMENTS 
R. Street, New York, 
Hartford; W. O. Wayman, San Fran- 
Dunlop, Providence; Robe Bird, Mil- 
Wyper, Hartford; S. Y. 
Clutia, New York; F. C. Buswell, 
New York; A. R. Phillips, New York: O. FE. 
New York; F. P. Hamilton, Chicago; Montgomery 
Clark, New York; H. N. Falls; 
Il. M. Schmitt, Pittsburgh. 


Charles chairman; R.° C. 
Christopher, 

cisco; c. D. 
waukee: James Tupper, 


Atlanta; H. H. 
Lane, 


Dickinson, Glens 


CLAUSES AND Forms 
J. F. Van Riper, New York, chairman; M. L. 
New York; E. T. Gentry, Atlanta; H. W. Letton, 
Chicago: J. W. Cochran, Philadelphia; R. H. Wil 
New York; G. A. Russell, Hartford; E. D 
Albany; George O. Smith, San Francisco; 
Pittsburgh; R. A. New York. 


Heide, 


liams, 
Tenison, 
C. B. Reiter, Corroon, 
CONSTRUCTION OF BUILDING 
Martin, New York, chairman; 
Francisco; Edwin Parrish, San 
Case, New York; A. C. Noble, 
Darlington, New York; John G. 
B. M. Culver, New York; P. T. Kelsey, 
HI. V. Smith, Philadelphia; F. B. Martin, 
Carroll L. DeWitt, New York; H. H. 
Washington, D. C. 


Dixwell Hewitt. 


A. B. 
San Francisco; C. E. 
New York: Hart 
Wickser, Buffalo: 
New York: 
New York; 
Bergmann, 


FINANCE 

C. F. Sturhan, Hartford, 

San Franciscio: O. J. Prior, Trenton; A. W. Perry, St. 

Paul; J. M. Wennstrom, New York; N. T. Robert- 

son, New York; E. J. Booth, Detroit; E. W. West, 

Falls; R. Emory Warfield, New York; Neal 
Newark; John A. Forster, New York. 


chairman; C. E. Allan, 


Glens 
Bassett, 


STANDARDS 


Frre PREVENTION AND ENGINEERING 
O. E. Schafer, New York, chairman; C. W. Pierce 
New York: C. A. Ludlum, New York; F. C. White, 


II 


W. A. Blodgett, New 
Francisco; Sheldon Catlin, 
New York; E. G. Pieper, Providence; 
New York; J. H. Vreeland, Hartford; Milton 
Atlanta; John Marshall, Jr., San Francisco; 
Gray, Hartford; F. A. Rye, Chicago; G. H. 
New York; John Kay, Newark. 


York; J. L. Fuller, 
Philadelphia; J. A. 
Lyman 


Hartford; 
San 
Kelsey, 
Candee, 
Dargan, 
H. W. 
Batchelder, 


INCENDIARISM AND ARSON 

Waite Bliven, Philadelphia, chairman; F. E. Burke, 
York; Louis Pfingstag, New York; C. V. 
Meserole, New York; Decker, San Francisco; 
McClure Kelly, San Francisco; A. R. Monroe, New- 
ark; F. M. Avery, San Dowdell Brown, 
Atlanta; Charles M. Kerr, York, Pa.; E. H. Hildreth, 
Springfield, Mass.; Rodney Davis, New York; H. N. 
New York; G. T. Forbush, New York; B. N. 
Hartford; Jesse E. White, York; A. 
Chicago. 


New 
Ray 


Francisco; 
Kelsey, 


Carvalho, 
G. Dugan, 


New 


Laws 
Ralph B. Ives, Hartford, 
vice-chairman; J. O. 


Neal Bassett, 
Philadelphia; 


chairman; 


Newark, Platt, 


Edward Milligan, Hartford; W. R. Prescott, Atlanta; 
C. G. Smith, New York; P. Beresford, New York; J. 
B. Levison, San Francisco; J. C. Harding, Chicago; 
T. H. Anderson, New York: Charles H. Post, Hart- 
ford; C. F. Shallcross, New York: C. R. Street, New 
York; W. R. Hedge, Boston; E. E. Cole, Pittsburgh; 
C. W. Bailey, Newark; C. A. Ludlum, New York; E. 


Wickser, Buffalo; 
San Fran- 


Columbia, S. C.; J. D. 
Bell, Chicago; C. A. 


G. Seibels, 


George H. Henry, 


cisco; Gustavus Remak, Philadelphia. 

Pustic REeEtations 
C. D. Dunlop, Providence, chairman; Robe Bird, 
Milwaukee; E. W. West, Gelns Falls; Arthur M. 
Brown, San Francisco; Victor Roth, New Haven: 
F. C. Buswell, New York; Otho E. Lane, New York: 
George M. Lovejoy, Hartford; Guy Beardsley, Hart- 
ford; Sheldon Catlin, Philadelphia; Whitney Palache, 


New York; White, New York; R. M. Bissell, 
Hartford. 

Statistics AND ORIGIN OF 
Packard, New York, 
Ohio; W. E. Wollaeger, 
Pittsburgh; W. M. Speyer, 
M. S. Willard, Raleigh, N. C.; J. H. 
apolis; Lyman Candee, New York; C 
New York; Ulric Atkinson, Chicago; 
Chicago. 


Jesse E. 


FIRES 

chairman; W. E. Haines, 
Milwaukee; A. H. 
San Francisco; 
Griffin, Minne- 
., S. Conklin, 
Cc. E. Des; 


J. Ef. 
LeRoy, 
Trimble, 


Untrorm AccouNTING 

chairman: Wilfred 
New York; A. H. 
Manchester, N. 


B. C. Lewis, Jr.. Richmond, 
Kurth, New York; O. G. Boyle, 
McDonnell, Detroit; W. B. Burpee, 
Ii.; F. B. Seymour, Hartford; N. A. Weed, Pitts- 
burgh; F. B. Kellam, New York; Daniel F. Gordon, 
New York; J. C. Barden, Hartford; A. T. Railey, 
San Francisco; W. L. Steele, New York, and George 


G. Bulkley, Springfield, Mass. 


Maps 
New York, chairman; C. R. Street, 
Case, New York; John O. Platt, 
Harding, Chicago; N. A. Weed, 
Pittsburgh; W. E. Chapin, Atlanta; F. W. Sargeant, 
Manchester, N. H.; N. J. Schrup, Dubuque; B. G. 
Chapman, Jr., St. and C. H. Hahn, Albany. 


Supplement to Autemnaiiie Sprinkler 
Protection 
A supplement to the second edition of “Auto- 
matic Sprinkler Protection,” by Gorham Dana, 
has been published under date of May, 1923. 
This supplements the information given in the 
second edition of “Automatic Sprinkler Pro- 
tection,” which latter was published in roto. 
Since that time a large number of new special 
sprinkler devices have been placed on the mar- 
ket. Mr. Dana has endeavored to give a full 
discussion of each of these well 
as of several that will probably be put on the 
market in the near future. Copies of this sup- 
plement may be procured through The Spectator 
Company at 50 cents each. 


C. A. Ludlum, 
New York; C. E. 
Philadelphia; John C. 


Louis, 


devices, as 
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Western Assurance Company What cont 
OF TORONTO Incorporated 1851 ai ; 
pt. 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- C Ons t 1 t U t es ane 
MOTIONS AND STRIKES “9 - = 
agers 
W. B. MEIKLE, President & General Manager Salesmanship ° confet 
repres 
UNITED STATES STATEMENT, JANUARY I, 1923 As in any other line, insurance salesmanship of St. 
Es cw wo eekds weds 0a ode od a6 aren 0 5 0 ee depends upon integrity, knowledge of the business, aii 
SURPLUS IN UNITED STATES.............. $1,409,505 personal contact and quality of the goods, alle 
TOTAL LOSSES PAID IN UNITED STATES ; lowing 
FROM 1874 TO 1922 INCLUSIVE...........$51,538,553 The successful agent knows, and is known by all * pusine 
the prominent men in his town; in fact by many Firs 
he is called by his first name. His reputation for Me 
THE SIGN OF GOOD CASUALTY INSURANCE honesty and as an authority on the insurance prob- agers 
: : lems of his locality is established. comm: 
ae oe Agents are assured of the “quality of their miss10 
HEALTH BOILER goods” when they sell Continental policies. ‘Ihey sect 
AUTOMOBILE LANDLORDS know they are selling insurance in a strong Ameri- regar( 
TEAMS Uh ELEVATOR can company, that is able and willing to pay any qualifi 
COMPENSATION sy = GENERAL LIABILITY Se Se ee are forcet 
es the Fi 
Established Pa ee * 1869 ° be 
LONDON GUARANTEE & ACCIDENT CO. Ltd. °rteneon The Continental Insurance Co, || °, 
1} ag ENGLAND senta 
Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager agreec 
F. J. RS, Resident M ,90 M , New York. the t 
i aaaasiacitiananiaii Soto ae ee Henry Evans, Chair- Cash Capital: TEN MIL- bodies 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. man of the Board. LION DOLLARS. Eve 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Mass 
Norman T. Robert- the o1 
son, President. CHICAGO ie a 
UNION HISPANO AMERIGANA Eighty Maiden Lane, MONTREAL aii 
N N Hu N = R N New York, N. Y. SAN FRANCISCO = - 
FIRE AND MARINE p for a 
INSU RANGE COMPANY “AMERICA FORE" plishe 
31 SOUTH GIILLIAM STREET 
Sp 
New York . 
MARINE INSURANCE AND REINSURANCE At 
FIRE REINSURANCE - Sprin 
pany, 
TELEPHONE BROAD 4478 prese! 
dend 
to $3 
INCORPORATED 1832 1848 The 
e e e e e — 
Virginia Fire and Marine ie 
INSURANCE COMPANY OF RICHMOND, VA. ues 
January 1, 1923 he * 
Reserve for Unearned Premiums.............. $1,161,651 .59 nad ¢ 
WOEREE AOI HUEIOS 5 sic. 6. <<. 6:.5 to. 5:06 is 6 oie xs wove Bieraee 329,994 :01 ment 
CT LAR ERR OR nee RCO $500,000 .00 e fer o 
TR keds ceca ecconnws 1,07 9,671 .23 This Trademark sien 
Surplus to Policyholders.................. 1,579,671 .23 — 
eg ECE CIEE A SES ; 7 ; increé 
Tetal Anents. ...<..<<sses0c0- $3,071,316 .74 is assurance that a fair settlement will always ||" 
Wm H. Palmer, President E. B. Addison, Vice President be made on any claim arising under a policy . 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary ° : mark 
J.C. Watson, Treasurer J. M. Leake, General Agent on which it appears. its su 
ACTUAL MARKET VALUES USED FOR ALL SECURITIES The Old Man on the Fence is a symbol of this 
Organized 1855 January 1, 1923 seventy-five year old company, which for 
FIREMEN’ S INSURANCE COMPANY three-quarters of a century has protected 
policyholders from loss by fire. 
Cash C ital OF NEWARK 
ash Capi + « «© «+ $2,250,000.00 ' ‘ : : ‘ 
Net Acai ee: a It is the sign under which you can insure with 
Surplus to Policyholders, 6,686,386.20 assurance. 
Total Assets, . . . . 15,690,687.21 
EASTERN DEPARTMENT = WESTERN DEPARTMENT ° 
NEAL BASSETT, Presiden NEAL SSETT, " Mer. 
JOHN KAY, Vice-Pres. & Bre WELLS 1. BASSETT Sav’y & Ohio Farmers Insurance Co. 
A. H. HASSINGER, Secretary Asst. Manager 
NEWARK, N. J. CHICAGO, TLL 
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4GREEMENT REACHED IN ST. LOUIS 


Conference Between Agents and Managers 
Clears Up Situation to Some Extent 
Sr, Louis, June 12. -At a meeting June 7 

hetween a special c¢ mittee of company man- 
qeers at Hotel Chase, representing the joint 
conference committee and a special committee 
representing the Fire Underwriters Association 
of St. Louis, a unanimous understanding was 
ached with particular reference to the fol- 
lowing points governing the conduct of the 
business in St. Louis and St. Louis County: 

First, that the special committee of man- 
agers will recommend to the joint conference 
committee that any legislation affecting com- 
mission rules shall be effective July 1, 1923. 

Second, a unanimous agreement was reached 
regarding rules affecting agency limitation, 
qualifications and practice, for the joint en- 
forcement by the company organizations and 
the Fire Underwriters Association of St. Louis 
to be effective on the same date, and the repre- 
sentatives of the agents and the companies 
agreed to endeavor to secure the adoption of 
the rules agreed their respective 
bodies. 

Every man present expressed the hope that 
the organizations represented would concur in 
the action taken by these committees at the 
earliest possible date and the conference looks 
for a prompt ratification of the work accom- 


upon by 


plished. 


Springfield Fire and Marine Capital 
Increase 

At a recent meeting of the directors of the 
Springfield Fire and Marine Insurance Com- 
pany, Springfield, it was voted to increase the 
present capital of $2,500,000 by a stock divi- 
dend of $1,000,000, thus bringing the capital up 
to $3,500,000. 

The semi-annual cash dividend of 8 per cent 
was voted to be payable on July 2 to stock 
of record of June 25. Although, as of Decem- 
her 31, 1922, the Springfield Fire and Marine 
had a net surplus of $5,793,099, and the pay- 
ment of $200,000 cash dividend and the trans- 
fer of $1,000,000 from surplus to capital may 
affect this figure somewhat, there will still be 
over $4,500,000 net surplus. The last capital 
increase took place in 1913 and in the inter- 
vening ten years the company has made re- 
markable progress, having more than doubled 
its surplus and premium income in that time. 
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BOSTON AND VICINITY 

Commission on Canceled Policies—A 
proposition is under consideration by the Bos- 
ton Board to make the broker handling renewal 
and canceled policies stand the commission 
loss. It is felt that this rule will relieve the 
uncertainty over who shall stand for that part 
of the commission accepted by a broker, which 
must be returned when the policy negotiated 
is canceled and then renewed, and kindred 
conditions. The matter will come up for ac- 
tion at the regular meeting of the Board, Tues- 
day, June 12. 

H. T. Hugard Heads Insurance Society.— 
The Insurance Society of Massachusetts, at 


its annual meeting last week, unanimously 
elected Henry T. Hugard of Rosencrantz 
& Hugard, president. The reports showed 


that the organization had passed through a most 
successful year and its membership had been 
increased to over 550. 

Exchange Meeting Dates.—The New Eng- 
land Insurance Exchange will hereafter hold 
its meetings monthly rather than weekly. It 
has been arranged that the meeting room will 
be open every Saturday for conferences of the 
members. 

W. E. Austin Becomes a Special—William 
E. Austin, formerly in special agency work 
around Boston, has been appointed special agent 
for the companies represented by Rosencrantz 
& Hugard. 

Opinion on Witnesses at Referee’s Hear- 
ing.—Attorney General Jay R. Benton has 
rendered an opinion at the request of Insur- 
ance Commissioner Clarence W. Hobbs that 
referees provided for under the general insur- 
ance law of Massachusetts have not the power 
to summon witnesses to appear and _ testify 
before them, although they may administer 
oaths to such witnesses as voluntarily appear. 


NEW ORLEANS NEWS-LETTER 
Will Attempt to Organize an Insurance 
Club.—An attempt is being made to organize 
an insurance club in this city and a committee, 
consisting of J. H. Bodenheimer, chairman, 
Sol Bloodworth and John X. Wegmann, is now 
engaged in feeling the pulse of the insurance 


fraternity. Some years ago an insurance club 
was organized and operated for a while, but, 
another, went upon the 


1885, an insurance 


one cause or 
rocks. On November 4, 
club was organized in this city and success- 
fully operated for several years. But that was 
a dinner club. The membership was restricted 
and no one could be elected to membership with- 
out the willing and glad consent of every mem- 
The dinner once a month, 
Business happily com- 
mingled in harmony with the Latin poet’s 
“He has carried every point who 
(Omne 
Leon- 


from 


club had a 
and pleasantry were 


ber. 


maxim: 
mingles the useful with the pleasant.” 
tulit punctwm qui miscuit utile dulci.) 
ard Finley was president for several years and 
Charles Janvier, secretary from inception. Out 
of the club grew many notable reforms. For 
instance, the movement to abolish the Volun- 
teer Fire Department and substitute a paid 
department was born and took form and sub- 
stance at one of the dinners of the club. The 
club exercised a far-reaching, potential and 
efficacious influence in maintaining order, cur- 
tailing and eliminating sharp practices and 
keeping things moving along straight and cor- 
rect lines. Every member of the club, both 
in precept and example, held honor above the 
dollar and in consequence honor and the dollar 
were boon companions and traveled hand in 
hand in those “brave days of old.” 

John X. Wegmann Honored by Asso- 
ciates.—That was a very happy affair which 
took place at the Sazerac restaurant in this city 
when the board of directors of the Lafayette 
Fire Insurance Company gave a banquet in 
honor of the president, John X. Wegmann, 
who had completed twenty-five years of earnest, 
intelligent and faithful service. The company 
presented him with two Prudential] policies of 
$25,000 each, and the employees gave him a 
splendid silver tray appropriately inscribed. 
Brother Wegmann has not only commanded 
success, but he has richly deserved it, both as 
a business man and a public-spirited citizen, 
and as a friend I rejoice in this tangible evi- 
dence of the esteem in which he is held by those 
intimately acquainted with his sterling worth. 

O’Hacerry. 


REINSURANCE ONLY 


GLOBE NATIONAL 


FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 
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HOME LIFE INSURANCE COMPANY ure 
New York : 
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The 63rd Annual Report shows: . denc 
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Companies’ Sworn Accounts May Be 
Accepted 





DETAILED INFORMATION 
IMPRACTICABLE 





Royal’s Western Department Examined— 
"Cheaper Rates Would Kill 
Business 

Cricaco, Itt., June 12.—Continuing — the 
hearing of evidence last week in the suit of 
160 fire insurance companies contesting the 
10 per cent rate cut order of Insurance Com- 
missioner Ben C. Hyde of Missouri, an effort 
was made to arrive at the form in which evi- 
dence is to be introduced. 

Attorneys for the fire insurance companies 
are desirous of shortening the hearings as much 
as possible, and are endeavoring to have 
Referee John I. Williamson accept in evidence 
the tabulations prepared by the companies’ 
accountants, showing the experience of the 
companies in Missouri during the five years 
under question, 1917-1921. 

The company attorneys claim that much time 
can be saved if the attorney for the Insur- 
ance Commissioner will agree to accept the 
sworn statements and tabulations of the com- 
panies, rather than have the records and books 
of each company brought in and figures veri- 
fied by cross-examination of the actuaries and 
accountants. 

An example of the voluminous amount of 
data and records which must be examined if 
such a method is not followed was demonstrated 
to the referee, when an entire day was spent 
in examining the records of the Western de- 
partment of the Royal Insurance Company. 
Oscar G. Toles, chief accountant for the 
Royal’s Western office, was on the stand all 
day testifying as to the experience of that com- 
pany in Missouri. His testimony was supple- 
mented by H., L. Dalton, second assistant man- 
ager, in charge of the loss department of the 
Western office. 


EXCHANGE MAY BE LICENSED 


Massachusetts Commissioner to Consider 
Kansas City Reciprocal—Missouri 
Retaliatory Law Not to Be 
Invoked 


Cuicaco, Int., June 12.—At a conference 
to-day between Commissioners of Insurance 
Hobbs of Massachusetts and Hyde of Missouri 
at the Congress hotel, over the refusal of the 
Massachusetts Commissioner to license the 
Reciprocal Exchange of Kansas City in Mass- 
achusetts, an understanding was reached where- 
by the matter of application by the Reciprocal 
Exchange for a license will be reopened and 
the complaint registered with the Missouri 
Commissioner withdrawn. 

By this decision, Commissioner Hyde of 
Missouri will not invoke the retaliatory law 
of that State and cancel the licenses of the 
thirteen large Massachusetts insurance compa- 
nies doing business in Missouri, the Commis- 





sioner agreeing to withhold his final order on 
this question pending further negotiations with 
the Massachusetts Insurance Department. 

In the meantime Attorney Charles Howell of 
Kansas City, representing the senior reciprocals 
in that city, and who was present at the con- 
ference to-day, will prepare briefs to be filed 
with Commissioner Hobbs of Massachusetts 
setting forth new legal questions developed at 


the conference yesterday. 


SOUTH-EASTERN 
MEETING 


R. N. Hughs Likely to Be New 
President 


IMPORTANT SUBJECTS UP 


Executive Committee Has Been in Session 
Two Days—Underwriters Present 

ATLAntTic City, N. J., June 12.—During 
Monday and Tuesday the executive committee 
of the South-Eastern Underwriters Association 
has been holding sessions at Atlantic City, and 
tomorrow morning the annual meeting of that 
organization will convene. In the past year one 
of the principal matters handled by the associa- 
tion has been the Virginia controversy, which 
has been satisfactorily settled. In view of the 
expressed desire of many Southern agents for 
a co-operative arrangement between local 
boards and the South-Eastern Association simi- 
lar to that in Western Union territory, this 
topic will likely also be discussed. 

Other subjects which may come up for con- 
sideration are annexes and the proposal for a 
national rating body. Still another may be the 
complications which arise when an association 
company goes under control of non-affiliated 
interests. It will thus be seen that there are a 
number of important subjects which may be 
given consideration at the coming session. 

Indications are that R. N. Hughs of Atlanta, 
Southern manager of the Insurance Company 
of North America, and present vice-president 
of the association, will succeed Dowdell Brown 
as president. 

Among the underwriters brought to Atlantic 
City by the meeting are Dowdell Brown, Robert 
N. Hughs, Milton Dargan, S. Y. Tupper, J. S. 
Raine, W. F. Dunbar, John B. Morton, E. T. 
Gentry, B. I. Simpson, H. J. Hopkins, Charles 
A. Bickerstaff, J. H. Packard, S. T. Maxwell, 
George C. Long, Ross McCain, P. W. D. Jones, 
A. R. Thommasson, Elliott Middleton, A. G. 
Martin, W. T. Blodgett, A. H. Turner, C. J. 
Jerome, A. R. Monroe, U. S. Atkinson, E. N. 
O’Beirne, Sheldon Catlin, Gerald Pepper, H. R. 
Bush, Oswald Boyle, Walker Taylor, Walker 
Taylor, Jr., R. S. Morrison, E. G. Seibels, J. J. 
Seibels, R. A. Palmer, S. P. Cochrane, Nelson 
George, Guy Carpenter, Alexander Webb, R. C. 
Lewis, F. H Nadel, F. A. Sewell, C. Garnette, 


W. P. Johnson, J. E. Price, E. W. Spencer, 
F. J. Carthy, H. P. Smith. G. T. Buxton and 
Messrs. McCabe, Clark, Forde, Hills, Bruce, 


Vaughan and Richardson. 
A meeting of cotton insurance associations 
was held Tuesday evening. 
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QUINQUENNIAL NUMBER PRAISED 


Many Commendations of Fifty-fifth Anni- 
versary Issue of The Spectator 

The following commendations of and com- 
pliments on the recently issued Quinquennial 
Number of THe Spectator, published in cele- 
bration of its fifty-fifth anniversary, have been 
selected from a number of similar communica- 
tions addressed to the Editor: 


This special edition is a splendid produc- 
tion. You are certainly entitled to congratula- 
tions upon your selection of material and upon 
the beautiful typography of this number.— 
George K. Sargent, Superintendent of Agen- 
cies, Mutual Life, New York. 

The Quinquennial Number I have read with 
much interest, and I hasten to give you my 
congratulations upon the matter contained 
therein, and the form of it. It is, I think, a 
very valuable contribution—John O. Platt, 
Vice-President, Insurance Company of North 
America. 

I have not had a chance as yet to read the 
whole book, but have glanced through it and 
note the prominent and able contributors to 
this magnificent number, and it is my belief 
that it is a book that should be read from 
cover to cover, and not only read but kept, by 
every person directly or indirectly interested 
in the insurance business—H. G. Scott, Vice- 
President and Secretary, Reliance Life Insur- 
ance Company. 

I have taken much interest and pleasure in 
examining the Quinquennial Number issued on 
May 31, and I most heartily congratulate you 
upon the contents and arrangement of this 
issue. It is a work of art and contains a fund 
of valuable information.—Steven Ireland, Su- 
perintendent of Agencies, State Mutual Life. 

I am in receipt of the Quinquennial Number 
of your paper, which has given fifty-five years 
of good service to insurance, and I feel that I 
ought to add my congratulations to the many 
you must already have received upon the excel- 
lence of this production—Arthur Barry, Gen- 
eral Manager for Canada, Royal Exhange 
Assurance. 

Just received copy of your Quinquennial 
Number, which is not only a work of art, but 
contains much valuable reading matter. You 
are to be congratulated on your fifty-five years 
of service to the insurance business.—E. P. 
Greenwood, president, Great Southern Life. 

I wish to congratulate you upon the appear- 
ance and contents of the Quinquennial Num- 
ber—Hart Darlington, Manager, Norwich 
Union Fire. 

I feel consciously bound to congratulate you 
on your Quinquennial Number of May 31, 
1923, so well put up and so full of interesting 
and instructive articles of our profession.— 
A. E. Lafond, Superintendent of Agents, Se- 
curity Life of Canada. 

The special edition of THe SPECTATOR is un- 
usual in more ways than one. I imagine that 
the most striking illustration of what I mean 
would be to compare your quarter century edi- 
tion with your last Quinquennial Number, for it 
would spell-advance in every branch of insur- 
ance. It has an abundance of splendid mate- 
rial for salesmen and gives an historical pic- 
ture of the entire insurance business, which 
should be very valuable to insurance executives 
for their library shelves and for future use.— 
Winslow Russell, Vice-President and Agency 
Manager, Phoenix Mutual Life. 

In looking it (the Quinquennial Number) 
over I-am impressed with the fine work there 
exhibited. It is a credit to your good com- 
pany and I hope to have an opportunity in the 
near future to read the various articles, which 
I know will be educational to all connected 
with the fire insurance business. I congratulate 

(Continued on page 31) 
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Teamwork Tells 


Agents’ loyalty and enthusiasm, plus New Home 
Office Service features, produce Teamwork and in- 


crease production. 


These new features for 1923 will help Union 


Central Agents get more business. 


For policyholders: Increased Cash Values made re- 
troactive—Enlargement of Free Health Test Service— 
5% interest on policy proceeds and dividends, left on 


deposit. 


For Agents: Home office leads—Letter Circulariza- 


tion Service—Special Bulletin Service—Limit increased 
to $200,000. 


For prospects: New Business Protection Policy—New 
Life Income Endowment Policy—Liberalized Disability 
Clause—Substandard Insurance. 


Teamwork—Boosting Policyholders and a Loyal 
Agency Force backed up by the Home Office insure 
success for the Union Central Agent. 


For agency relations write the Home Office. 


- The Union Central Life Insurance Company 


Cincinnati, Ohio 

















Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of 
New York was the first American legal reserve 
life insurance company to pay cash dividends. 
For more than seventy-five years it has con- 
sistently made dividend returns to policy- 
holders, and, except for an occasional slight 
decrease in schedule, has maintained an up- 
ward trend in its returns. 


In 1922 the Company paid in dividends to 
policyholders $30,046,105. 


Its dividend scale for 1923 was increased 
from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to 
policyholders $32,832,839, equaling about 
34% of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 


Manager of Agencies 
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GROUP INSURANCE 


A Broad Field for Companies and 
Agents 
ESSENTIAL FEATURES TO BE 
CONSIDERED 


Problems That Managers and Agents Must 
Meet—Genuine Social Insurance 
OUBTLESS no problem will absorb 
in the immediate future the atten- 
tion of every man, whether engaged 
in mercantile or industrial 
professional practice, social or economic, 
as much as that of the relationship be- 
Ivery- 


pursuits, 


tween employer and employee. 
one has long recognized that the com- 
plexities of life induced by the industrial 
revolution of the early nineteenth century 
have tended to create a conflict between 
soth 
been 


property rights and human rights. 
employers and employees have 
groping, more especially during the past 
quarter of a century, for some medium 
through which it may be made possible 
for human rights to be placed unquestion- 
ably above those of property. The first 
big step forward is placing the relations 
between employers and employees on a 


basis of quite personal human interest. 


A Benerir oF UNIQUE SUPERIORITY 

A wide variety of methods has been 
devised with this end in view, most of 
them being in the nature of welfare work, 
whereby gymnasia, rest rooms, health 
helps, savings funds, and similar facilities 
have been established by employers for 
the benefit of employees in the hope that 
whatever of apparent conflict of interest 
exists might be minimized. This work is 
most commendable and it serves a valu- 
able end but it lacks much. Its principal 
shortcoming is that its benefits are almost 
solely restricted to the employee in his 
working cuvironment, rarely and only 
This 
contact the 
employer and the employee’s family is 


indirectly reaching his home life. 


lack of personal between 


the gap which demands foremost consid- 
eration. 

As a means of supplying this personal 
contact, life students 
conceived a plan which has commonly 


certain insurance 
come to be known as group insurance. 
This form of social development is not 
considered as welfare work, nor is it con- 
sidered part of compensation to em- 
ployees, but an expression of personal re- 
lationship between employer and em- 
ployee and his family. It is the link which 
connects the man, his work and his home. 
RANGE oF INDIVIDUAL PROTECTION 
Unpbrr Group Poticies 

Briefly, the plan contemplates the issu- 
ance of a single life insurance policy cov- 
ering a number of individuals (not less 
than 50) employed by a single establish- 
ment and selected on the basis of an in- 
spection of the group and without medi- 
cal examination, the premium being paid 
by the employer. To each member of 
eiven a certificate showing 


the group is ¢ 
the amount of protection which that in- 
dividual is granted the 


policy, the individual amount generally 


under group 
being the equivalent of one year’s salary 
or wages or a flat sum determined by 
years of service, the limit on any single 
life usually being $250 minimum and 
$5000 maximum, varying according to 
the plan of the company. As a condition 
of insuring the group, a period of con- 
tinuous service, usually a minimum of 
six months, is required before a certifi- 
cate will be granted to any individual. 
PrReMiIuM RAtrEsS—How COMPUTED 
In calculating the premiums, it has been 
found that the most satisfactory method 
is to apply the annual term rate (as the 
group contract is issued for a year) to 
the number of men at each age and then 
averaging the sum thus obtained. thus 
giving a single level premium to be ap- 
plied to the whole group. The average 
monthly premium is in the neighborhood 
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of 90 cents per $1000 of insurance per 
month for normal risks, with additions 
for hazardous industries, and allowances 
for those establishments which show a 
higher age than is general. 


PRESENTATION OF CERTIFICATES TO 
E-MPLOYEES 

When insurance is selected 
by an employer, much depends on the 
manner in which the certificates are 
presented to the employees. A_ simple 
ceremony and a personal letter accom- 
panying the certificate setting forth the 
plan in straightforward terms are fre- 
quently used for this purpose. The let- 
ter is usually signed by the president of 
the company and sent to the home of each 
employee, giving a personal touch, an in- 
timate tone, that serves to extend the re- 
lationship of the employer to his em- 
ployees beyond the mere scope of industry 
into the home and family life. The effect 
of insurance benefits on the wives and 
children of the workers is a recognition 
of the fact that they have been- shown 
consideration ; they feel an interest taken 
in themselves, thus humanizing the in- 
dustry. This attitude on the part of the 
family cannot be won by the pay envelope, 
nor by welfare work, both of which are 
important, of course, but each of which 
has its limitations. 


group 


Group PLrAn SALES GAIN STEADILY AS 
EMpioyers See Its ApvANTAGES 
The growing popularity of group in- 
surance is illustrated by the large number 
of employers that have taken this kind 
of policy for their employees. Among 
them are the largest and most influential 
companies in their lines, employing any- 
where from fifty to many thousand per- 
sons. It has been the experience of 
practically every who has 
availed himself of the group insurance 
plan to win a large measure of content- 
ment among workers, thus tending to- 
ward greater continuity of service. Ex- 


employer 





perience with group life insurance over 
a period of time has demonstrated its 
value by improved health records and 
reduced mortality rates among workers, 
thus benefiting employer and employee 
alike. 

That the field of group insurance has 
proved practicable from the underwriting 
standpoint appears certain upon glancing 
at the number of companies that have en- 
tered the field, together with the amounts 
of insurance and the number of policies 
issued. It was only about eleven years 
ago that the first policy was issued and 
taken by the only company then in the 
field, while the statements of insurance 
companies as of January I, 1923, showed 
that there are some thirty-seven compa- 
nies engaged in this business with a total 
of 17,242 policies covering insurance ag- 
gregating $1,817,837,892. These figures 
do not indicate the actual number of lives 
protected by this insurance, nor the ex- 
tent to which each family covered by the 
certificates is benefited. ‘The aggregates 
are almost staggering when it is realized 
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that no one of the nearly 22,000 policies 
covers less than 50 lives, each policy be- 

ing for an individual employer. 

Group insurance is a form of protec- 
tion which requires real salesmanship, and 
agents who are making it a specialty 
must give careful thought to every phase 
of it; a special study of group forms, 
methods of approach and of applying 
rates, the preparation of suitable means 
of having employers present certificates 
to employees, as well as a thoroughly 
grounded understanding of some of the 
fundamentals bearing on employer and 
employee relationship. The training of 
group insurance agents is almost an es- 
sential part of every insurance company’s 
organization, and it is a factor which 
must be given consideration by new com- 
panies contemplating entering this field. 


—p 


OPPORTUNITY BECKONS TO COMPANIES 


Actuarially the plan has been proved 
sound, as ample margins of safety are 
provided by following the term rates of 
the American Experience Table applied in 
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Insist On Our Poltctes 


“We are urging our loan companies to use your 
service, as we find it expedites the matter of closing 
loans and lessens considerably the work of our legal 
nothing of the added security 
by reason of your title guarantee bond. 
pliment you on your service. 
and efficient and trust before long to have some 
of our other loan companies lined up with you,” 
writes the Manager of a Life Insurance Company. 


Ask for our special booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 
Lie 135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 
$7,700,000.00 


Affiliated with the 
American Trust Company 


We com- 
We find it prompt 

















“SECURE AS THE BEDROCK OF NEW YORK” 





Thursday 


the manner heretofore described, In deal- 
ing with large numbers a sufficiently wide 
distribution of the risk is secured to 
reduce the loss experience materially, |p 
general it may be said that the employer 
having sufficient interest in his workers 
to give them group insurance has already 
done much toward making working cop. 
ditions quite satisfactory from the stand. 
point of the underwriter. Due considera. 
tion must always be given to hazards 
peculiar to special occupations or indys. 
tries. Proper weighting of premiums to 
allow for these hazards can readily be 
accomplished. 

A feature of group life insurance which 
might be given emphasis from the stand. 
point of the employee is that this protec- 
tion is given only during the period of 
employment, but the employee may con. 
vert his insurance into an individual pol- 
icy at the regular rates without medical 
examination provided conversion is ap- 
plied for within a specified time after the 
Also group 
insurance does not consider an age limit, 


termination of employment. 


Thus many individual employees who 
have attained the ages of 65 or 70 years 
are afforded an opportunity to be pro- 
tected in event of death, whereas upon 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

| Ee Re ere aan nner ey: $133.05 
Twenty Payment Life........ $172.10 
Twenty Year Endowment. ... $240.10 


. ” s ¢ 
United Life and Accident Insurance CO. 
Home Office, United Life Bidg., Concord, N, H, 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








personal application they could not se- 
cure a policy. 

As group insurance may be written 
on a basis providing for a flat sum, in- 
creasing annually at the rate of $100 per 
year for each additional year of service 
until the maximum individual protection 
is reached, there is a tendency on the part 
of employees under group insurance to 
remain permanently in the employ of one 
employer. 

Wiper CoverAGE May Be PROVIDED 
While many group insurance contracts 
provide for death benefits only, the ser- 
vice can be broadened under intelligent 
direction to include disability benefits due 
to illness or accident. Such broad group 
protection for employees may best be 
rendered by a joint arrangement between 
employer and employee, each paying a 
portion of the expense. Under such an 
arrangement, employees’ committees will 
look after the health and living condi- 
tions of each man subject to the benefits. 
Bearing as they do a part of the cost in 
such a system, there is a direct check 
against malingering, feigning illness, or, 
on the other hand, persistence at work 
when it is detrimental to the individual’s 


health, 


SELLING Metnop Is Prime Facror oF 
Group PLAN SUCCESS 


The success or failure of group insur- 


‘ance will depend in the main on the man- 


ner in which it is presented by the insur- 
ance salesman. This fact should never 
be overlooked. It is a kind of protection 
that can be sold only by men thoroughly 
educated 
employers may be advised wisely and in- 
as to the best service for their 
The things 


insurance. will do and the 


in all its ramifications, so that 


telligentl, 
particular 
that o roup 


dS 


establishments. 





things it will not do under employer and 
employee relationship must be known defi- 
nitely by every salesman in order to meet 
questions that are sure to arise. ‘The 
ereatest single selling force in group in- 
surance is the fact that wherever it has 
once been properly sold, the employer 
never drops it. . 

The entire program of group insurance 
is yet in its infancy, although well past a 
stage that can be considered experimental. 
It gives promise of a great future for 
employers, employees, companies and 
agents alike. 


Some Indirect Benefits of Life Insurance 


There are influences which life insurance 
possesses that cannot be measured in dollars 
We refer to its influence on the 


It helps 


and cents. 
life and character of the individual. 
to form systematic habits of saving, which in- 
self-sacrifice. It 


duce self-restraint and 


eliminates worry and thus conduces to eff- 
ciency, because the assured is able to devote 
himself to his daily tasks without fear of the 
future. 

Self-confidence results. The assured feels he 
is doing his duty to his family by arranging 
for their care and comfort in case his aid is 
withdrawn and for himself in case of his own 
old age or disability. He goes about his daily 
work, therefore, with more buoyancy and self- 
satisfaction than he otherwise would. 

The moral influence upon the family is good. 
The home is preserved, the children are reared 
with proper surroundings, and they receive the 
necessary education to prepare them for use- 
ful citizenship. 
feeling rf 


Life insurance, by creating a 


cf 
and confidence to meet whatever tl 


security 1e 
future has in store, relieves the assured from 
worry and makes him more capable in the per- 
formance of his life work, and thereby pro- 
motes longevity. 

The benefit of life insurance to the com- 
munity is that it is a great help in reducing 
pauperism. Pauper 
known, due to the widespread sale of industrial 


Imperial Life Guard. 
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funerals are almost un- 


policies.- 


North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
Con- 


liberal General Agency 


tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 








OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W.E. McCANDLESS, Vice=-Pres, 
Manager of Agents 




















Eliminate Yourself 
In order to secure the favorable 


and serious consideration of a customer, a 
soliciting salesman must very likely first pre- 
sent himself in a way that will predispose the 
prospective buyer toward his goods. But he 
should remember that he is but the vehicle in 
which his goods are brought to market. Upon 
securing the hearing he desires he should con- 
centrate upon his goods, not upon creating an 
impression as a pleasant fellow. He 
concern himself about that. 
“sell” himself, of 
natural for him to try to do so; as that seems 
to him to be the secret of attaining success. 
Without doubt, however, the fact is that if a 
customer buys the goods he will incline toward 


need not 
It is important for 


him to course, and it is 


the salesman and because of satisfaction with 
what he has purchased will see the salesman 
just as the salesman would like to be seen. 
that 
eliminate 


Some very successful solicitors declare 


during the course of a sale they 
themselves as personalities as much as possible 
and throughout solicitation try to make direct 
In other 


show the pro- 


contact between customer and goods. 
Don’t 

. Ss ,’ 
spective buyer the goods through you, and don’t 


words, their advice is: 


worry about “repeat” orders of good-words 
advertising. The buyer will see you through 
the goods.—Mutual Life Points. 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 














attention ~ 


THE SPECTATOR 


LIFE INSURANCE SECTION 


Monthly Income Safest and Best 

“Mary, here’s a check for $10,000. It’s all 
yours; spend it as you please or invest it any 
way you wish, but don’t ask my advice.” 

Would you, Mr. Prospect, make a proposi- 
tion like that to your wife? No? Ridiculous? 
Yes, it does seem ridiculous, Mr. Prospect, but 
that, in effect, is just what a great many men 
do when they leave their life insurance payable 
in a lump sum. 

A great many men seem to have an idea that, 
after they are gone, their wives, or rather their 
widows, in some miraculous manner suddenly 
acquire a knowledge of money matters which 
they did not possess before. You may laugh 
at the idea of giving your wife a check for 
$10,000 now, but there will be nothing funny 
about it later when your money is paid to 
her in just that way. There certainly won't be 
anything particularly humorous to her in as- 
suming the responsibility of taking charge of 
the money you leave and putting it to work. 
The way to relieve her of this responsibility 
and free her from the worry of handling the 
money and risk of losing it is to arrange for 
an adequate amount of life insurance on the 
monthly income basis. 

—Guardian Life Service. 
Death of Thomas H. Harris 

Thomas H. Harris for five consecutive years 
the leading personal producer of the Detroit 
Life Insurance Company, Detroit, a director of 
that organization and one of the best known 
Michigan life insurance men, died suddenly at 
his home at Iron River, in the Northern Penin- 
sula, on Wednesday, The 
were taken to Detroit by President O'Brien 
of the Detroit Life, who was his intimate per- 
sonal friend. 
and were attended by hundreds of people. Ser- 
vices also were held at Detroit and the remains 
were interred at Mt. Olivet cemetery. 

Thomas H. Harris was a wonderful example 
of the business opportunity presented to an 
energetic man in life insurance work. He 
started out as a laborer for the Calumet & 
Hecla Mining Company and became interested 
in life insurance through his friend, Mr. 
O’Brien, who at that time conducted a general 
agency. Afterward he associated himself with 
Mr. O’Brien in his work for the Northwestern 
Mutual. 

When Mr. O’Brien 


agency manager of the Detroit Life, Mr. Harris 


May 30. remains 


Services were held at Iron River 


became president and 


Thursday 


affliated himself with that organization, For 
several years he was in Detroit, with the De. 
troit Life and then took charge of their Tron 
River agency. His work in this comparatively 
small city in the Northern Peninsula made 
him a figure of national importance in life in. 
surance circles. 
E. S. Shannon Agency Director of 

Independent Life 

Shannon has 


Ikugene S. been 


appointed 
agency director of the Independent Life Ingup. 
ance Company of America at Nashville, Tenn, 

Mr. Shannon was formerly postmaster at 
Nashville, manager of Bradstreet’s at Nash. 
ville, and for the last three years he has been 
secretary and manager of the Fort Worth 
Chamber of Commerce at Fort Worth, Tex, 

Mr. Shannon is one of the most. popular 
men in the whole South; his friends number 
thousands. 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield Illinois 























EDMUND P. MELSON, President 


ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 









J. DE WITT MILLS, Secretary 
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Special Agreements in Connection with Business 
Insurance 


By MaALcotM 


Assistant Supervisor of 


Applications and Death Claims, The 


ADAM 


Penn Mutual Life Insurance 


Company 


The topic of this paper is the subject of busi- 
ness insurance and special agreements in con- 
nection therewith. During the past few years 
we have had many inquiries from agents re- 
garding cases of business insurance where the 
ysing of the ordinary beneficiary clause, that 
js, making the policy payable directly to the 
frm or corporation was not a complete enough 
method to entirely carry out the plan of pro- 
tection desired. We therefore attempted from 
time to time, as these cases arose, to give special 
instructions to our agents, with suggestions for 
the drawing of special outside agreements be- 
tween the parties interested, which would com- 
pletely provide for the protection desired. 

Business insurance has now become such an 
important factor in the commercial world that 
it is absolutely necessary for every progressive 
agent to know the fundamentals of the organ- 
jation of business firms, both partnerships and 
corporations, so that he may best understand 
what protection is needed, and be able to render 
the most efficient service in the selling of this 
kind of insurance. 

It is my plan to discuss here in a fairly de- 
tailed manner of the which 
arise in the selling of partnership and corpora- 


some questions 
tion insurance, 

Let us first 
ships : 

1. It is a well settled general proposition of 
law that death instantly dissolves any partner- 
ship, and this is the case even though the part- 
nership themselves provide for the 
carrying on of the business by the remaining 
partner it is held that such action constitutes 
the formation of a new and that the old 
one is therefore dissolved. 

Where are more than two partners, 
the death of one not only dissolves the partner- 
ship as to him, but it dissolves the partnership 
between the survivors also. 


Address before a convention of general agents of 
the Penn Mutual Life Insurance Company, Philadel- 
phia, held May 29, at White Sulphur Springs, Va. 


and how they may be met. 


take up the question of partner- 


articles 


firm, 


there 


Under the old and regular method of selling 
partnership insurance to protect the firm against 
any loss which might be incurred by the death 
of either partner, the policy was generally made 
itself, 
insurance 


payable to the firm and the premiums 


paid by it. The contract thus be- 


came an asset of the firm, and in case the pol- 
icy matured as a death claim, the amount paid 


by the insurance company also became a firm 
asset. 
Thus when a settlement was made 


assets of the firm were all wound up, one-half 


after the 


of the amount paid by the insurance company 


was set aside as part of the deceased part- 


ner’s share of the firm’s assets, while the other 
half went into the surviving partner’s interest, 
so it will readily be that the 
partner did not get all the protection he thought 


and that it was also necessary 


seen surviving 
he was getting, 
to go to the trouble of winding up the busi- 
ness through the regular method of dissolution 
after death. 


SpEcIAL AGREEMENT NEEDED 
Without the existence of some special agree- 
ment outside the partnership and 
the policy of insurance itself, it will therefore 


articles of 


be seen that there is no way by which the fol- 
lowing results can be accomplished : 

(a) Some which the 
estate will immediately receive the 
interest in the partnership in case of his de- 


method by partner's 


value of his 


cease. 


(b) Some means by which he will be able 


to carry on the business alone in case of the 
death of the other partner. 

These results can very easily be obtained in 
the following way: 

(a) Let each partner take a policy of insur- 
ance on his own life, payable to the other part- 
ner absolutely, without reserving any power to 
change the beneficiary. The amount of this pol- 
icy should be equal to the amount of the inter- 
est of such partner in the firm. 


(b) Then let each of the partners execute a 


This 


cover the 


special agreement between themselves. 
agreement should provide for and 
following points: 
1. All the 
be paid out of the firm’s 
2. In death of 


partners, the 


premiums on the insurance shall 
assets. 
case of the either of the 


surviving partner must use the 
proceeds of thé policy on the life of the deceased 
liquidation, with his personal 


of the amount payable as the 


partner for the 
representatives, 
deceased partner’s share of the assets of the 
partnership. 

valuation of 


taking of 


shall be an agreed 
date of the 
proviso that the 


3. There 
as of the 
the insurance, and a further 
interest of the deceased partner shall be deter- 
a physical inventory, to be taken 
after death, and that 


the business 


mined by 


within a specified time 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
past history and 
Address, 


tails, 
reference. 
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It is gratifying to the officers of our Company to say that in 1922 
only two companies wrote more business in the state of Kansas 
than we did. We also show a greater increase in business in force 
than any other Kansas company. 


WE WANT DISTRICT MANAGERS FOR ARKANSAS, MIS- 
NEBRASKA, OKLAHOMA, IOWA, TEXAS, MINNE- 
SOTA, AND KANSAS. 

WRITE AND SEE WHAT WE HAVE TO OFFER 


Policy contracts that are different. 
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We have been on the firing line with the rate book 
Our business is to help you. 

Better Life Insurance policies are being written—THE NATIONAL 
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such inventory shall not include the amount 
paid by the insurance company under the 
deceased partner’s policy. 

4. The surviving partner has the right to 
purchase the deceased partner’s interest in the 
firm from his personal representatives, and that 
the agreement shall be binding upon the heirs 
of the deceased partner. 

5. Any excess, if the proceeds of the policy 
are not enough to purchase the deceased part- 
ner’s interest, shall be paid to such deceased 
partner’s personal representatives. 

6. If the insurance is 
amount of the deceased partner’s interest, the 


greater than the 
excess shall nevertheless be paid to the estate 
of the deceased partner. Of 


excess iS 


course such an 


arrangement as to the entirely 
optional. Any method as to the division of 
any excess is valid, if agreed upon by the part- 
ners; it could be divided, for instance. 

7. Amat 
lifetime of both partners the pclicies must be 
considered as assets of the partnership. 

8. That an outgoing partner, in case of dis- 
solution, may retain the policy on his own life, 


in case of dissolution during the 


providing he pays into the assets of the firm 
an amount equal to the cash surrender value 
of such policy. 

9g. That in case of the purchase of one part- 
ner’s interest by the other during the lifetime 
of both, the outgoing partner will assign all 
his right, title and interest in the policy on the 
life of the remaining partner to such remaining 
partner. The policy on his own life is already 
payable to the remaining partner, and no change 
is therefore necessary as to this contract. 
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How Sucu AGREEMENTS AcT 

In other words, by selling partnership insur- 
ance with a special agreement in this way, you 
have arranged for the most complete protec- 
tion that is possible, because— 

First—The estate of the partner, in case he 
dies first, immediately receives the full value 
ef his interest in the firm, without any danger 
of the loss that might ensue while the surviv- 
ing partner carried on and wound up the busi- 
ness, and 

Second—In case he is the survivor himself, 
he has the money to purchase the interest of the 
deceased partner from his heirs, close out the 
firm, and own and carry on the entire business 
alone in the future, and 

Third—All difficulties that 
case of a desired dissolution during lifetime 
While this plan of pro- 
cedure may at first sound rather complicated, 


might arise in 


are also provided for. 


it is, in reality, all accomplished by the use 
of a short and simple agreement. 


CorPORATIONS 

There are a number of very distinct ways 
by which a corporation may be protectea 
through life insurance: 

1. First and foremost, of course, is the 
regular policy, payable to the corporation, on 
the life of a valued official. In such cases the 
company has a perfectly valid insurable inter- 
est, and there is very little need for any dis- 
cussion upon this phase of the business. 

2. The next case is that of a company which 
wishes to insure the life of a debtor. In such 
a case the insured generally pays the premiums 
himself, although the creditor, namely the com- 
pany, may do so. The policy is written pay- 
able to the company first to pay 
itself any indebtedness that may be due it from 
the insured at the time of death, and second to 


pay the balance, if any, to the insured’s estate. 


as trustee, 


The right to change the beneficiary is of course 
not reserved, although it may be, and in some 
cases is, where the insured himself pays all the 
premiums and the policy is issued at his in- 
stance, and not at the instance of the creditor 
company. 

This creditor’s policy, 
trust in the manner outlined above, is a very 


written payable in 
fair and complete way to protect a creditor 
and at the same time guarantee to the insured 
himself that any balance remaining will go to 
his estate. This need not be used only in 
cases where the beneficiary is a corporation, 
but may be used where either a partnership or 
individual is the beneficiary. This sounds rather 
elementary, but we find many agents do not 
know this can be done; we therefore think it 
advisable to mention it now. 

The third case is that which deals with the 
control of the stock in a close corporation, 
through the medium of life insurance. As a 
matter of law, no corporation has an insurable 
interest in the life of any of its stockholders, 
as such; neither has any stockholder, as such; 
any insurable interest in the life of any official 
or other valued employee of the company 
whose stock he holds; neither have any stock- 
holders as such any valid insurable interest in 
the lives of each other. 


22 


Thursday 


Usinc LIFE INSURANCE TO Hotp Corporate 
CoNTROL 

How, then, is it possible for stockholders jn 
a close corporation to perpetuate control be. 
tween themselves in case of death or otherwise 
by means of life insurance? 

Every man has insurable interest in his own 
life for any amount he wishes to name, if he 
pays the premiums thereon himself. Thus jn 
a close corporation, those who control the stock 
may each take a policy of life insurance on his 
own life in an amount equal to the value of 
their shares of stock, then assign and deliver 
such policy, together with their stock cer. 
tificates assigned in blank, to a trustee. A trust 
agreement could then be drawn, showing that 
upon the death of any such insured stockholder 
the trustee would purchase from that deceased 
stockholder’s estate, with the insurance money, 
his stock. It could then be divided between 
the other stockholders who had assigned their 
stock to the trustee originally, and they in turn 
could either hold it themselves, or dispose of 
it to someone acceptable to them, thus insuring 
perpetual control. The company itself could 
purchase the stock and retire it (if permitted 
to do so by law). 

The agreement, of course, would provide for 
the contingency of the insurance money being 
ereater or less than the value of the stock at 
the time of the death. 


A CASE IN POINT 
The following is a case where one of our 
own agents, through the means of a special 
agreement, was able to sell policies which not 
only provided a means of controlling the 
majority interest in the stock, but also indirectly 
death, 


compensated the company for loss by 
The facts were these: 
A and B, between them, owned the majority 
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Make this collection of sales letters a 
part of your selling plan. Write for book- 
let11-A now, 
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3esides being 


the majority stockholders, they were also the 
Their ser- 


of the stock in the C company. 


active managers of the business. 
vices were so necessary and essential to the 
success of the business that the death of either 
of them would have caused considerable incon- 
venience, delay, and in fact direct financial loss 
to the company, not only through loss of ser- 
vices as active managers, but also through the 
lack of unison in management and operation 
which might result from the passing of a con- 
trolling interest in the company to the heirs 
of either of them, in case of decease. The 
other stockholders of the company might like- 
wise lose by any loss it would suffer, and 
consequently were equitable beneficiaries of the 
insurance on the lives of A and B. 

The C company therefore agrees to insure 
the lives of A and B separately, and to make 
itself the beneficiary under the policies. 

It also agrees to pay all the premiums on the 
insurance as they fall due. (This could be 
done here because of the dual capacity of the 
insured as stockholders and managers. ) 

A and B then assign to the company, as 
trustee for certain purposes only, which are 
shown in the agreement, all the stock they 
hold in it. It is distinctly understood that there 
is no intent to make the company the legal 
owner of this stock, but that it is merely to 
be held in escrow. 

When either policy becomes a death claim, 
the company agrees that it will pay the pro- 
ceeds collected from the insurance company 
to the widow of the deceased, or, in fhe event 
of her death, to the duly appointed representa- 
tive of the deceased’s estate. 

When such money is paid over to the widow, 
the certificates of stock, belonging to the de- 
ceased, which are being held in trust by the 
company will be canceled. (The book value of 
such stock at any specified period before death 
may be agreed upon as the purchase price for 
such stock.) 

The company then issues new certificates of 
stock to all the other stockholders of record 
on the day of the decease (not including the 
deceased or anyone holding nominally for him; 
such shares being divided amongst these other 
stockholders in the proportion that the shares 
of each bear to the total number of shares held 
by said other stockholders. 

The trust agreement provided that in case 
A or B died. the survivor would be released 
from the agreement. 

Any excess, that is, in case the amount of 
the insurance money, and the value of the stock, 
are not equal, is taken care of under the trust 
agreement. 

The company, through its proper officers, 
the insured, and their wives, sign the agree- 
ment. 

The agreement in this particular case was 
drawn by a leading lawyer in Cleveland, Ohio, 
and the gist of its validity is the fact, as stated 
before, that the insured were both managers 
and stockholders, thus creating in the corpora- 
tion a valid insurable interest, and enabling it 
to pay the premiums without any legal damage 
to minority stockholders, who were indirectly 
protected by its entire transaction. 





In conclusion, let me say that regarding cor- 
poration and partnership insurance, many ques- 
tions of a legal or highly technical nature will 
arise as agents solicit these special forms of 
protection. If you become a specialist on these 
questions, you will have entree to every busi- 
ness house in your territory. If your prospect 
is a partnership, you understand thoroughly 
just what protection is needed and how to give 
it. Jf it is a corporation, first of all you can 
protect it in connection with its debtors, sec- 
ondly you can protect it in connection with 
its valued officials and employees, and lastly, 
and perhaps the most important of all, you have 
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a means at your disposal by which you can 
show how to perpetuate control amongst the 


stockholders who hold the majority of the You can obtain quick and satisfactory Service when 


stock. ° ° a 
To sum up this paper briefly, you can now placing your excess Life Insurance with 


guarantee continuity to business organizations, 
through life insurance. Your prospects are no e i 
longer individuals alone, but every business The Reinsurance Company 
organization in your territory is just as much 

in need of this special life insurance protection of Canada 


as the young married man is in need of an in- 
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By Dr. Frepertck L. HorrMAN 


come policy. 





The London Daily Times of April 10 con- 
tains an interesting comparison of American 
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Times Medical Correspondent reads as fol- fomicide statistics of Enelish cities for g 


and British suicides and homicides statistics in 
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OWS: . . 
pie = — : period corresponding to the record of Amer 
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‘ eee can cities ending with 1922. It is rather a 
eeneral) which have been recently published of 


would have been more to the point, however, 
if the comparison had been made with the prin- 
cipal British cities corresponding to the Amer- ss a : P : ter of surprise that the subject in Great Britaig 
aden as. weenmted: in The. Spectator sticides and homicides in this country and in ; ; : 
ican cities as repres¢ l€ = opectat biceehiid: sii ada a should not long since have attracted mop 
ities AR ee 8 eee _,.... ¢ . America affords a remarkable contrast. The ie e 
review. 1ere are, however, no reasons for é qualified consideration, for a wealth of informas 
believing that the results would have been very record is as follows : viata ‘ E : 2 Wealth OF iia 

~~ < ot ts VO « I \ i . . . 

: tion is available through the reports of the 
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such glaring contrasts in the relative mortality 
from violence that the truth is brought home to England and Wales 0.9 land is a most striking one. 
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the olde 
United States 
chown herewith, when for the year 1922 
the combined death rate for the com- 
This 


THE DEATH RATE* 
ONTINUED favorable results in the 
mortality experience of fifty-six of 
r life insurance companies of the 
reflected in the table 


is 


panies listed was 0.81 per cent. 
table covers a period of twenty 
year by year, and shows as well the four 
quinquenni: al periods, together with the 
ratio for the total period. The rate for 
1922 is but a trifle higher than that for 
1921, when the death rate was 0.79 per 
cent, but lower by 0.11 per cent than in 
any other year previous, and 0.59 per cent 
less than 1918, the year of the epidemic. 


years, 
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This low rate, following the high interest 
rate attained by the companies as shown 
by a preceding table indicates an increase 
in dividend accumulations and consequent 
dividends to policyholders. 

This table probably more than anything 
else demonstrates that the work being 
done by the big life insurance companies 
through their life extension and education 
features is having the desired effect in 


combating disease and prolonging life. 


rom a review of the four quinquennial 


averages it may be noted that the ratio 


is consequently lower, for whereas the 


ratio in the period from 1903 to 1907 was 


1.22 per cent, in the period 1908 to 1912 


the ratio was 1.19 per cent, and in the 
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third period, 1913 to 1917, was I.12 per 
cent ; while in the last period, embracing 
the years 1918 to 1922 inclusive, the ratio 
was no more than 0.96 per cent, despite 
the fact that it included the year with the 
highest death rate in the entire twenty- 
year period, the year of the epidemic, 
1918, when it reached 1.40 per cent. 
While it must be understood that the 
more accurate test in m sasuring the actual 
death rate in regard to life insurance com- 
panies is the percentage which the actual 
occurring bears to the expected according 
to the mortality table in use, the death rate 
herewith shown most closely marks the 
trend of the actual losses written off the 
hooks of the various companies by death. 
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Incorporated by the State of New York. A Mutual Company 
HALEY FISKE, President FREDERICK H. ECKER, Vice-President 
Business Statement, December 31, 1922 
CO sahes as ne. o's & pees RE POL ADEN UREA OER Seeder Et ese aeteneae $1,259,850,325.23 
More than those of any other Insurance Company in the World 
Increase in Assets during 1922............ cousnde Benes Soya aba odee ee 144,267,300.69 
More than that of any other Insurance Company in the World 
EE ont yc hy caer ee cenedewe te Neaodee ch ndeavans tetas autaneses 1,198,366,913.98 
I 2 lari kone Oh 04 Edad Vib AS SY ONE Re REDE O09 840 A oe Oeds RERDSAEO YH 61,483,411.25 
ed ee 340,668,301.30 
More than that of any other Insurance Company in the World 
Gain in Income 1922......... 0.0... cece cc cence nee n een eees 38,685,601.91 
More than that of any other Insurance Company in the World 
Total Insurance placed and paid for in 1922................. 0.0 .02005. 1,802,110,686.00 
More than ever placed in one year by any Company in the World 
Gain in Insurance in Force in 1922.......... 0.0.0... 0c cee eee ee eee eee 801,849,118.00 
More than that of any other Company in the World 
Number of Policies in Force December 31, 1922.................00.0.. 27,384,445 
More than that of any other Company in the World 
Number of Policy Claims paid in 1922.............. 00. c cece eee eens 365,276 
Averaging one claim paid for every 24 seconds of each business day of 8 hours 
Payments to Policyholders averaged $803.81 a minute of each business day of 8 hours 
Dividends payable to policyholders in 1923................ 000.0000. 20,809,398.56 
INSURANCE OUTSTANDING 
ORDINARY (Insurance for the larger amounts, premiums payable an- 
nually, semi-annually, quarterly or monthly)...................... $4,395,324,118 
More than that of any other Company in the World 
INDUSTRIAL (Premiums payable weekly)......................245- 3,412,232,839 
Bie Als ENSUBRANCE OQUTSIAINIIING 6.5 6c cies er ecdwede senna cis 7,807,556,957 
More than that of any other Company in the World 
GROWTH IN TEN-YEAR PERIODS 
Year Income for the Year Assets at End of Year Surplus at End of Year a 5 Re pr oo ee Year 
1882 $1,354,267.69 $2,002,464.13 $ 379,907.13 $ 341,632 $ 43,245,752 1882 
1892 13,307,811.45 16,506,282.22 3,674,5 16.49 2,719,860 310,767,876 1892 
1902 43,336,283.61 89,168,790.55 10,351,338.02 6,976,651 1,219, 166,427 1902 
1912 106,786,073.52 397,913,442.71 34,842,971.65 12,837,042 2,604,966,102 1912 
1922 340,668,301.30 1,259,850,325.23 61,483,411.25 27,384,445 7,807,556,957 1922 
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Homicide Record for 1922 
(Continued from page 4) 

The murder problem is one of enormous 
complexity increased by sensationalism in par- 
ticular cases and apathy in the large majority 
of occurrences. The material available for an 
extended analytical study is of absorbing in- 
terest, but practically neglected by the student 
of social tendencies and the menacing increase 
of criminal propensities. On account of a few 
exceptional occurrences the New York murder 
record is always more or less in the limelight, 
although the New York rate is much below 
the national average. The table following will 
show the actual murder facts for the last two 
years, differentiating the sex and age of the 


persons murdered : 


MURDER DEATHS IN GREATER NEW YORK 





-———- Males, -—lemales— 

Ages 1921 1922 1921 1922 
Wider 1G. cccces 16 17 8 12 
15-B34 wcccccccve 188 163 26 23 
85-64 wccccccvee 86 104 23 16 
65 and over..... 5 2 1 oe 
Total <.<«. 245 286 58 51 


The interesting fact disclosed by this table 
is the relatively small amount of murder in the 
case of the very young and the very old, while 
encouraging is the indication of a decline in 
the number of murdered women. 

The city of Chicago has recently made public 
the murder facts of that city for the period 
1867-1921, including a separate return of the 
number of deaths by legal execution. Be- 
tween 1867 and 1878, when the murder rate was 
relatively low or ranging between 0.20 and 
0.71 per 100,000 there were no executions, 
while during 1878-1894, when the range in the 
murder rate had gone up from 0.28 to 0.83, 
there were thirteen executions, apparently with- 
out effect on the rising murder tide of the city. 
Between 1895-1908 there were twenty-nine 
capital sentences, but the murder rate increased 
from 0.47 to 1.01, while during the remainder 
of the period to the end of 1921 there were 
thirty executions, with an increase in the mur- 
der rate of from 0.87 to 1.21 per 100,000. Dur- 
ing 1921, separately considered, there were 
ten executions, while the murder rate was the 
highest on record since 1867! Against 336 
deaths from murder in 1921 there were 331 
deaths in 1922. It would thus appear that the 
enforcement of the death penalty in Chicago 
has not acted as a deterrent in the commission 
of capital crimes. 

The outstanding facts of America’s murder 
record are: first the excessive proportion of 
criminals who go entirely unpunished or who 
fail to receive punishment proportionate to the 
seriousness of their offenses; second, the large 
majority of murders committed by shooting 
as the result of the ease. with which revolvers 
and ammunition can be secured even where the 
law prohibits their sale. Individually consid- 
ered, our murder cases furnish abundant proof 
that this facility of securing the means of 
murder is often the immediate cause. That 
matters in this respect are growing, worse is 
made evident by a return kindly furnished me 





by the Director of Vital Statistics of the Cen- 
sus, showing the homicide rate for the regis- 


tration area (about 85 per cent of the total 


for each of the years 1910-1921 


population 


by method: ° 


ITOMICIDE BY METHOD 


(United States Registration Area) 


RATES PER 100,000 


Cutting or Other 
Total lirearms Piercing Methods 

ULL Sane 5.9 3.4 0.8 1.6 
1) eee 6.6 1.0 ES 1.6 
7 > ee 6.6 $1 1.0 1.5 
UAL ¢) eae yee £5 Ba 17 
Ll Sener 7.4 4.7 1.1 1.6 
4b eee ere 7.0 1.3 1.{ 5 | 
| See 1.5 1.0 1.6 
BRE ne ofp ews te 5.1 1.0 1.6 
LL. Serene 6.8 4.6 0.§ 1.3 
BOs ok vo ta 4 0.8 1.3 
| | ere ae 1 0.7 1.2 
Diets aw aclaerd S.0 6.2 ( 1.4 


This table conclusively proves that the mur- 
der problem in the United States is essentially 
a problem of the wrongful use of firearms, the 
sale and possession of which require to be 
made more effectively a matter of control and 
punishment on the part of the authorities. 
While a beginning has been made in this diree- 


tion in a few States there is probably no alter- 


native than congressional action if a way can 
be found by which the interstate traffic in re- 
volvers at least can be made subject to federal 
regulation and control. 

A careful review of many homicides during 
the year reveals the increasing tendency to- 
wards complications or skillful deception mak- 
ing the certainty of a verdict difficult if not 
impossible. Thus, for illustration, in Cam- 
bridge this year, a man fifty-three years of age 
either fell, jumped or was pushed before an 
inbound subway train at Harvard Square. He 
died en route to the hospital. Was it an acci- 
dent, a suicide or a homicide? Some time ago 
a ship went ashore in Martha’s Vineyard 
Sound with a loss of five to seven lives. It 
was a crew of bootleggers, one of whom was 
later reported to have had a hundred thousand 
dollars in a belt which was missing when the 
hody was found. Was it accident or murder? 
Parts of a human body are found, others later 
in a different section of the city, but the ques- 
tion is unsolved as to the mode of death. A 
person dies in agony with every symptom of 
poisoning and an autopsy discloses arsenic in 
the stomach. But whether it was an accident, 
a suicide or murder is left among the count- 
less mysteries that baffle the police and the 
public. Motor cars kill thousands as the result 
of reckless driving, but it is rare that one is 
convicted of manslaughter, though many no 
doubt are guilty. 

Another aspect of the murder problem is the 
increasing brutality of crimes. At Greenwich, 
Conn., a mother killed her three small children 
before ending her own life. At Newport a 
series of crimes were committed with an axe, 
while in the Southwest the “hammer” woman 
has left her trail to a foreign country. In 
Chicago a woman has been on trial for the 
wholesale poisoning of relatives whose lives 
were insured, while a similar case has lately 


come to light in Newark. A woman in East 
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Orange is brutally murdered by a negro in the 
presence of her children. In Kalamazoo a 
priest kills his rector—thus the endless tale 
The Cronkhite 
case remains unsolved, so does the murder of 


of murder runs day after day. 


Dorothy Keenan, the death of a young student 
at Northwestern University, and of another 
student at Kent, Conn. 
ished for the murder of Peters, near New 


No one has been pun- 


York, nor has any one been apprehended in 
Brunswick, 
Those guilty in the Mer Rouge outrages and in 


the Hall murder case of New 


the Herrin massacre have all escaped the just 
Murder, indeed, 
has become a safe trade and the government 
and the public view the most appalling situa- 
tion on record with indifference if not with a 


consequences of their crimes. 


lack of serious concern. 


TABLE III—HOMICIDES IN SEVENTY-FOUR 
AMERICAN CITIES—1922 
Homicide Rate 




















Population Deaths Per 100,000 
raltimore ..0..-- 77% 79 10.2 
DOME. oie crc aan 768 28 3.6 
Bridgeport ...... 15 7 4.5 
Brockton «2.56. na 
GA ok bose 528,060 32 6.1 
CAME ovces'ca 121,887 5 4.1 
Chicago sae 2,814,360 331 11.8 
Cincinnati .<:..<. 60 14.6 
Cleveland 2.2%... 90 10.5 
Columbus. ....<+. 23 9.2 
Concord ee eeee 
Dayton ee enemies 19 11.7 
SOU ..snsvceas 25 9.3 
Bletsoi® <.sce 1,127,046 95 8.4 
Blhizabeth. ...s«« 101,410 2 2.0 
OE 55 a dhx ewes 100,185 12 12.0 
Fall River «...... 120,837 ‘ 6 5.0 
Grand Rapids.... 144,084 1 0.7 
Hartford was 3 2.0 
| 2 3.5 
23 6.9 
3 1.0 
Lawrence .....<. 8 8.3 
LIMO 6 écccewcs 1 1.7 
Los Angeles 83 12.9 
Louisville ..ccs. 31 13.1 
ROWEW vacevacccas 1 0.9 
EVO <.cteacacaae wins 
McKeesport ..... 5 10.4 
Manchester ..... 4 5.0 
Memphis Sire 115 67.4 
Milwaukee ...... $78,615 14 2.9 
Minneapolis a $01,095 22 5.5 
Nashvill€ 2.660. 120,552 37 30.7 
OWEN scccredcs 431,643 30 7.0 
New Bedford.... 127,607 3 2.4 
New Haven ..... 169,934 a des 
New Orleans 399,634 84 21.0 
Newport §< sccenex 31,227 2 6.4 
NGO... 6 <cceeeas 47,662 ‘ 2 2 
New Vork oo... 5,844,411 $37 5.8 
Oakland <siis cece 233,513 18 7.7 
CONAN, i660 aca - 208,634 26 12.5 
CHANGE cc ceeeaus 34,188 2 5.9 
POSSE bocce tans 66,284 2 3.0 
Patersomt s nccceds 138,583 5 3.6 
Petersburg ...... 32,7! 7 21.4 
Philadelphia ..... 1,893,554 37 7.2 
Pittsburgh ...... 602,368 55 9.1 
Portland) 6 ceca cus 271,908 16 5.9 
Providence 241,267 8 3.3 
Pugh e v.aoscaewe 42,656 15 35.2 
CII ce nc ae 35,820 3 8.4 
Readifig ..iccccs 110,837 2 1.8 
Richmond ....... 182,937 24 13,1 
Rochester eos 836,557 10 3.2 
Sacramento ..... 71,259 18 25.3 
Se ee 795,180 13 16.9 
ate (Pauk: 2. conwes 239,933 16 6.7 
ee ee ree 42,294 aia aude 
Salt Lake City... 124,726 13 10.4 
San Diego ...<.: 83,598 10 12.0 
San Francisco... 529,658 42 7.9 
SHCEARION. ..cccwe 139,965 1 0.7 
WCRRMOGG cin cep salons 336,411 18 5.4 
Somerville ...... 97,168 1 1.0 
Springfield, |} ) ee 61,189 9 14.7 
Springfield, Mass. 139,918 4 2.9 
Spokane ........ 104,937 1 1.0 
Syracuse 180,579 7 3.9 
RORGO axleccadowe-. 262,029 25 9.5 
fi ee 125,079 5 4.0 
Washington, D. C. 164,578 52 11.2 
Williamsport .... 37,306 , iam 
Worcester ...... 188,396 4 2.1 
Totals .....27,679,4388 2,315 8.4 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial “rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 














A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 
AND 
BIG COMMISSIONS that makeit worth- 
while to the salesman are the reasons for 

the increase. 


Specimen Rate 
Age 35—$16.30 per $1,000. 
Important districts open in Western Michi- 


gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines lowa 








INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
; from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





Se aes Ee PILLS NEST $ 32,633,933 .05 
PE hist sica ca asivseseawaenan secede 28,512,821 .50 
Capital and Surplus... «6.6 6:6.0:00%0.4.6 wsea ecw oes 4,121,111 .55 
Ersurance i FOLCEs o.o6océse. és 6: s-6c.0.0.6 ocieces overs 230,322,163 .00 


Payments to Policyholders.................. 2,331,155 .50 
Total Payments to Policyholders since Organ- 
AZATIOE orcs vevarcte cates ateve cfcurtratomsianiorstees eee $30,051,860 .92 








JOHN G. WALKER, President. 











RETROACTION 


The retroactive principle of the Mutual 
Benefit, whereby new benefits and added 
privileges so far as possible are extended to 
all policyholders, has made even the oldest 
Mutual Benefit policy in essential particu- 
lars just as liberal as current policy con- 
tracts. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


Organized 1845 
Newark, New Jersey 














CONFIDENCE 


—A woman’s invaluable asset; a child’s un- 
questioned heritage. 


—Their priceless possession when the support 
of the husband and father has been removed 


—A product of 77 years’ successful Life 
Insurance experience. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut 
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PROMINENT PATRONS OF LIFE 
INSURANCE 
New Edition of This Valuable Book Lists 
12,000 Names 

A brand new edition of “Prominent Patrons 
of Lite Insurance” has just been issued 
by The Spectator Company. This publication, 
which has long been recognized as one of the 
hest canvassing documents ever produced, is 
about double the size of the previous edition, 
containing the names of about 12,000 persons 
who each carry from $50,000 to $4,500,000 of 
life insurance. In addition, there are hun- 
dreds of letters from heavily insured people 
highly commending life insurance as a protec- 
tion and an investment. 

The new book also embraces a division de- 
voted to business or corporation insurance, and 
contains favorable opinions on life insurance 
and portraits of the president of the United 
States and members of his Cabinet, several ex- 
presidents and 32 State governors. 

The information is arranged by geographical 
groups of States, the cities and towns in each 
State being arranged alphabetically, and the 
names of persons located therein are shown 
in alphabetical order, with the amount of life 
insurance carried by each set odposite his name. 

In the partnership and business corporation 
insurance department,*the same general arrange- 
ment is followed, the names and locations of 
concerns for which the insurance is carried be- 
ing listed as well as the names of the parties 
on whose lives the insurance is issued. 

In order to assure the accuracy of the in- 
formation, the publishers not only com- 
municated with general agents and agents 
throughout the country, thus securing thou- 
sands of new names, but sent personal letters 
to all policyholders listed. The book, there- 
fore, contains the most complete and accurate 
list of largely insured persons ever published. 

“Prominent Patrons of Life Insurance” con- 
tains about 400 pages of lists and letters, is 
well printed and durably bound, in convenient 
size for the pocket. Its price in limp cloth 
binding is $4, and in flexible binding $4.50, 
with liberal discounts for quantity orders. 


Another Big Life Policy 

What is said to be the largest life insurance 
policy ever taken out for a woman in the 
United States has just been written on the 
life of Mrs. Evelyn Marshall Field, wife of 
Marshall Field III. The policy, for $2,000,000, 
is a straight life contract and was taken out 
to cover the estate against inheritance taxation. 
Robert L. Jones, former president of the Life 
Underwriters Association of New York and 
Present treasurer of the National Association 
of Life Underwriters, placed the business, 
which went to more than twenty companies. 
The beneficiary named is the husband, Captain 
Field, of the stock brokerage firm of Field, 
Glore, Ward & Co., who himself is carrying 
insurance upward of $1,000,000 on his life. 

An attempt has been made to criticize Law- 
rence Priddy, a well-known agent of the 
New York Life Insurance Company and former 
President of the National Association of Life 


Underwriters, for his part in helping Mr. Jones 
to place a part of the insurance with the 
New York Life. J. H. McIntosh, counsel 
for Wallace Scott, and James E. Briggs, both 
of whom figured in the S. S. Kresge case, in 
a letter to Mr. Priddy, made an effort to draw 
an analogy between the two cases. Mr. Priddy 
has not replied to this attack. 


A. I. U. to Erect $2,000,000 Home Office 
Building 

The American Insurance Union of Colum- 
bus, O., of which John J. Lentz is president 
and founder, will begin construction on its new 
home office building May 1, 1924. The build- 
ing will be located on the site of the present 
building but it will cover the entire quarter 
square. 

The building will occupy a space 187% feet 
on West Broad street and 187! feet on Front 
street, overlooking the new Civic Center of 
Columbus. The building will be of the most 
up-to-date construction, thirteen stories high, 
with a convention auditorium and_ smaller 
assembly halls, office space for the large print- 
ing plant now operated by the company for its 
own printing, including the American Insurance 
Union Magazine, its official monthly publica- 
tion. The remainder of the building will be 
taken up with stores and office suites. 


Boston Mutual Life Redeems Capital 

The Boston Mutual Life Insurance Com- 
pany, which has been capitalized at $105,100, 
has now by action of its board of directors ap- 
propriated from its surplus a sum equal to its 
capital which will be used to redeem the stock 
at par value. 

The company was organized under a section 
of the Massachusetts law which provides that 
whenever the surplus of the company reaches 
a sum equal to twice its guaranteed capital, 
the capital shall be redeemed by an appropria- 
tion therefrom. 

Redemption took place as of June under the 
approval of the Insurance Commissioner of 
Massachusetts. The company is now purely 
mutual. 


J. T. Wagner Goes to National Life 

The National Life, U. S. A., Chicago, has 
secured the services of J. T. Wagner as man- 
ager of its group accident and health depart- 
ment. Mr. Wagner has been giving practically 
all his time to group insurance during the last 
seven years and has succeeded in placing a 
large volume of group insurance with various 
companies. He is a specialist in his line. 

Continental Life Appointments 

The Continental Life Insurance Company of 
St. Louis, Mo., has announced the appointment 
of two new general agents, J. E. Musgrave for 
northeastern Oklahoma and R. C. Ellis at 
Topeka, Kan. 

Mr. Musgrave, who will have headquarters 
at Tulsa, has for several years represented the 
Illinois Life there. Mr. Ellis was formerly 
connected with the Kansas Life. 
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H. G. Sellman Becomes Vice-President and 
Actuary of Merchants Life 

Henry G. Sellman of St. Louis, Mo., has 
become associated with the Merchants Life In- 
surance Company of Des Moines, Iowa, in the 
capacity of vice-president and actuary. F. H. 
Davis, former actuary of the Merchants Life, 
resigned recently, and is now associated with 
Frank J. Haight, consulting actuary of Indian- 
apolis, Ind. 

Mr. Sellman is well known in insurance fra- 
ternities, having been associated with the In- 
ternational Life of St. Louis as an actuary for 
twelve years. Lately he has been doing con- 
sulting actuarial work, with headquarters in 
St. Louis. 


Mutual Interest Life Organized 
The Mutual Interest Life Insurance Com- 
pany, Omaha, has recently been organized by 
Edwin T. Swobe with operational quarters in 
the Brandeis Theatre building. Plans for the 
new company have already been formulated 
and it will specialize in what has been termed 


“e 


the ‘“20-payment life extension terminal en- 
dowment policy” maturing at age 8o. 

A medical service will be a feature of the 
policy, which is issued with a minimum of 
$2500, and is on the participating plan. The 
medical service provides for a urinalysis of 
eleven chemical and eleven microscopical tests 
held semi-annually. If anything serious 1s 
discovered the medical board of the company 
will recommend that the policyholder be put 
under the care of his own physician. Dis- 
crimination against policyholders failing to 
conserve health or follow the rules of the com- 
pany is to be made in the way of dividends. 


Life School Opened in Des Moines 

Des Mornes, Iowa, June 12.—A school of 
life insurance salesmanship opened this week 
at Drake University, under the direction of 
F. Dayton Davis of Detroit, educational di- 
rector of the American Life Insurance Com- 
Classes will be held daily until Satur- 
Insurance salesmen of all com- 


pany. 
day, June 30. 
panies have been invited to attend the school. 

Classes are held each morning from 8:30 to 
12:30, with field work in the actual writing of 
policies each afternoon under the direction of 
supervisors. Clarence L. Ayres, president, and 
llsworth H. Marshall, field manager of the 
American Life Insurance Company, are here 
for the work. W. Rogers Primm, State man- 
ager for the company here, is also assisting. 

Policyholders’ Month for the Lincoln 

National 

June is old policyholders’ month with the 
Lincoln National Life. A special issue of the 
Railsplitter, which goes to Lincoln National 
Life policyholders, has been sent to all pol- 
icyholders of the company, announcing that 
a personal visit will be paid by a Lincoln Na- 
tional Life representative during June. Every 
effort will be made to wage an intensive cam- 
paign of service to policyholders by Lincoln 
National Life representatives this month. 
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of the Hammer Boiler Works. 
saving her from an impoverished widowhood. 


That was just two days after Nathan 
sudden illness which claimed her husband would have been overwhelming 
indeed, but for the Group Insurance Policy which the thoughtful employer 
had placed upon his life. 


sell this profitable line through our Brokerage 


MISSOURI STATE LIFE INSURANCE CO. 


M. E. Singleton, Pres. Home Office: St. Louis 


ACCIDENT 


Mrs. Dubinsky 
Thanks the 
President! 


Check in hand, Mrs. Dubinsky came to the office of President Moore 
In broken English, she thanked him for 


Group Policies carry gratitude to the homes of workers, enlist the whole 
family as company boosters and link the valued man to his job. 
companies are too small to carry a Missouri State Life Group Insurance 
Our literature on Group Insurance will interest you. 


Agents and Brokers whose Companies do not write Group Insurance can 


lan. 


HEALTH 


Dubinsky’s 


funeral. ‘The 


Few 


GROUP 








J. D. BOOKSTAVER AGENTS MEET 

Policyholders’ Month and App-A-Day-Club 
Stressed 

Joseph D. Bookstaver, general agent in 
York city of the Travelers 
pany, Hartford, held a luncheon at the Cham- 
berlain restaurant on Chambers street, 
day, June 11, which was attended by about 120 
This was one of a number of 


New 


Insurance Com- 


: 
Mon- 


of his agents. 
such affairs regularly held by Mr. Bookstaver 
to give him an opportunity to get his men to- 
gether for inspiration. 

Mr. 


icyholders’ month, which is being conducted by 


30okstaver made a special point of pol- 


+ 


the Travelers during June, and urged the agents 
to see all their clients for the purpose of in- 


schedules. The is con- 
Club 
a number of agents are doing good work in 
Bookstaver urged them 


their agency 


this 


creasing 
lucting an App-A-Day month and 
that competition. Mr. 
to further effort. 

Mr. Klein, executive assistant to Mr. Book- 
staver, spoke for a few moments in favor of 
monthly income, urging the agents to consider 
carefully its advantages and to talk it before 
taking up any other kind of policy with the 


prospect. 


Mr. De Hannessey, a life insurance man 
from Los Angeles, who is visiting in New 


York, spoke briefly on the value of the service 
which a life insurance agent is able to perform. 
made to get 


Before closing an effort was 
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new members for the Life Underwriters Asso 
ciation of New York and so forcible was Mr. 
Bookstaver’s explanation of the value of the 
organization that over thirty applications were 








signed. — 
Death of Winfield S. Weld 

Agents and managers of the Berkshire Life 
Insurance Company, Pittsfield, will hear with 
regret of the death of Winfield Scott Weld 
superintendent of agencies, who died suddenly 
last week of heart failure while in his apart 
ments at Pittsfield. 

Mr. Weld was born in 1859 in Illinois. 
1889 he joined the Chicago office of the Berk 
shire Life and in 1910 he went to Pittsfield a 


In 


superintendent of agencies. 
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RESEARCH BUREAU 
CONFERENCE 


Forty-five Companies Represented at 
* -_Informal Gathering 


FRANCIS R. STODDARD, JR., 
ADDRESSES MEMBERS 


T. L. Hansen and W. E. Taylor Among 
Speakers—Work of the Bureau Re- 
viewed 
The first informal conference of the Life 
Insurance Sales Research Bureau, New York 
City, met at the Commodore Hotel last Monday 
morning and concluded its discussions on Tues- 
day afternoon. Devoting all their time to a 
resumé of the current progress in agency work 
done by the Bureau and to suggestions and de- 
scriptions anent the methods in use in their own 
companies, the speakers heard held out high 
hopes for the future development of sales 
stimulation in the life insurance companies 

throughout this country and Canada. 

One of the features of the conference was 
the address of welcome to New York State 
made to the members on Tuesday morning by 
Francis R. Stoddard, Jr., Superintendent of 
Insurance of New York. Mr. Stoddard ex- 
pressed his pleasure at the work being per- 
formed by the companies in bettering agency 
sales methods, and lauded the co-operation ex- 
istent between the Life Insurance Sales Re- 
search Bureau and the companies comprising 
its membership. Another speaker who created 
interest by his remarks was T. L. Hansen, vice- 
chairman of the executive committee of the 
Life Agency Officers and vice-president of the 
Guardian Life, who described the accord which 
was observable between his organization and 
the Bureau, and predicted the maintenance of 
adequate and beneficial relationships. 

W. E. Taylor, vice-president of the Equitable 
Life, and a member of the executive committee 
of the Life Insurance Sales Research Bureau, 
in praise of the work of the Bureau, approved 
the results which have been attained to date, 
and pleaded for a continuance of the splendid 
efforts all the member companies are making 
for the mutual welfare. 

Annual Meeting of Life Underwriters 

Association of New York 

Graham C. Wells, general agent in New 
York of the Provident Mutual Life of Phil- 
adelphia, was Tuesday elected president of 
the Life Underwriters Association of New 
York at the annual meeting. Mr. Wells suc- 
ceeds George A. Smith of the New England 
Mutual. The election is in accordance with 
the present policy of the association to alter- 
nate between agents and general agents. 

Other officers elected were: E. J. Sisley, 
vice-president: L. A. Cerf, second vice-presi- 
dent: C. B. Knight, third vice-president ; W. R. 
Collins, secretary-treasurer. The new executive 
committee is as follows: N. F. Chambers, J. 
P. W. Harty, H. E. Morrow, Edward Robin- 
son, H. A. Schmidt, Mr. Morrissey, J. D. 
Bookstaver, C. A. Foehl, P. M. Fraser, R. W. 
Goslin, J. Elliot Hall, George A. Rederich. 


Dinner to Lawrence M. Cathles 

On the evening of June 9, President Harry 
L. Seay, of the Southland Life, invited the 
officers and directors of that company and other 
prominent life insurance men of Dallas, to a 
farewell dinner to Lawrence M. Cathles, the 
company’s vice-president and actuary, at the 
Adolphus Roof Garden. Mr. Cathles has re- 
signed his connection with the Southland Life 
in order to take the presidency of the North 
American Reassurance Company of New York. 
Mr. Cathles was born in Edinburgh, Scotland, 
July 21, 1877, and after graduating from the 
George Watson College, Edinburgh, entered 
the life insurance business. Some twenty years 
ago, Mr. Cathles became assistant actuary of 
the Provident Savings Life Insurance Com- 
pany of New York; later he was actuary of 
the Franklin Life of Springfield, Ill, then 
went with the Southwestern Life of Dallas, as 
secretary and actuary, and later joined the 
official staff of the Southland Life. Mr. 
Cathles is president of the American Institute 
of Actuaries and is well known and _ highly 
esteemed in life insurance circles throughout 
the country. 


The Pocket Register of Life Associations 
Life Associations, 
issued by The Spectator 
As indicated by its title 


The Pocket Register of 
for 1923, has been 
Company, New York. 
it shows the condition and business of stipu- 
lated premium, assessment and fraternal life 
insurance associations in America. The statis- 
data for the five years ending 
January 1, 1923, and give the principal items 
of income, expenditures, financial conditions and 
insurance account for each listed 
for each of the years 1918 to 1922, inclusive. 

The division including statistics of stipulated 
following 


tics include 


association 


companies presents the 
items: Name; location; date of organization; 
names of principal officers; premiums; other 
payments by members; total income; paid for 
death claims; other payments to members; paid 
to agents and medical examiners; expenses of 
management; total disbursements; total ad- 
mitted assets; total liabilities; number of cer- 
tificates in force at end of year; amount writ- 
ten during year; amount in force at end of 
and death rate per $1000 mean insur- 
ance in ferce. In the division devoted to statis- 
tics of business life associations, the column 
headings are similar to those above given, ex- 
cept that the first item of income is net amount 
received from members. 

In the section relating to fraternal orders, 
the statistical column headings are: Net amount 
receipts ; 


premium 


year, 


other 
agents’ commis- 


received from members: all 
total income; paid for claims; 
sions and examiners’ fees; expenses of man- 
agement; total disbursements; admitted assets; 
liabilities: number of certificates in force at 
end of year; amount during year; 
amount in force at end of year, and death rate 


written 


per $1000 mean insurance in force. 

The Pocket Life 
contains 40 pages and cover, and its prices are 
as follows: In manila cover, 75 cents; in flex- 
ible pocketbook, $1.25. 
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Quinquennial Number Praised 
(Continued from page 15) 
you upon this beautiful publication—C. IV. 
Bailey, President, American Insurance Com- 
pany. 

Not only is the text very interesting, but I 
think the composition and arrangement of the 
advertising, and most assuredly the artistic, 
decorative design of the cover are equal, if 
not superior, to any publication that has ever 
come to my attention. I am therefore writing 
you this little note of commendation, because | 
know we all like to be told when we have done 
something exceptionally well. And, most as- 
suredly, this applies to the Quinquennial Num- 
ber of THE Spectator.—Robert D. Lay, Vice- 
President and Secretary, National Life of the 
U.S. A. 

We cannot resist the temptation to offer our 
hearty congratulations on the subject matter, 
style and extent of the book. We were espe- 
cially interested in perusal of President Smith’s 
articles and his “cub reporter’ experiences. 
Hail to Tue Specrator! May it enjoy many 
years of continued growth and usefulness and 
may your utmost ambitions be realized —4A. T. 
Rector and Son, Managers, The Sprinklered 
Risk Underwriters. 

I realize that is is quite a remarkable pro- 
duction.—Frederick Richardson, U. S. Man- 
ager, General Accident Fire and Life. 

I have looked it over with some care and 
believe that the articles therein pertaining to 
fire insurance are sound and well expressed and 
should prove of interest and value to your 
readers.—R. J. Barbour, Assistant U. S. Man- 
ager, North British and Mercantile. 

We are in receipt cf the Quinquennial Num- 
ber of THE Spectator, and wish to extend our 
congratulations on the size, appearance and 
matter contained therein. We consider your 
publication one of the bright lights of the in- 
surance world, and wish you long and prosper- 
ous years in the future—IlVill W. McBride, 
Second Vice-President, Liberty Life, Topeka. 

It is certainly a work of art and contains 
much valuable information in the articles con- 
tributed by the different experienced insur- 
ance men.—H. E. Rex, Secretary, Iowa State 
Traveling Men’s Association. 

Will you kindly accept our congratulations 
upon its artistic make-up. And we note that the 
study of its contents will prove its educational 
value —Clinton C. White, Secretary, Puritan 
Life. 

I desire to congratulate you upon the ex¢el- 
lence in every way of your Quinquennial Num- 
ber which reached me a few days ago. It is 
fully up to THe Specrator’s standard, and 
that is always abreast of the times.—Charles 
Janvier, New Orleans. 

I would be truly lacking in appreciation if I 
did not express to you the gratification that I 
feel personally as a life insurance man for the 
valued service you are rendering to the fra- 
ternity through your publication. I would 
venture to say that if it were possible to in- 
vestigate the canvassing cases of the life insur- 
ance men in the country during the next few 
months that there would be but very tew of 
the real producers who would be found without 
your Graphic Selling Charts, which I consider 
very splendid material, and I believe that most 
of them will be using your “Bankrupted by a 
Jury” illustration in connection wtih their 
business insurance sales. I enjoyed very much 
the poem by Loughton T. Smith and when I 
have completed the reading of your special 
issue I assure you that I will feel that I have 
improved myself very materially in life insur- 
ance information— Dr. T. C. Denny, Secre- 
tary, Central Life of U. S. 

While we have had only a short time to de- 
vote to the perusal of the pages of your Quin- 
quennial Number published on May 31, we 
have found in it a number of articles which 
are of the greatest value to insurance men. 
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American National Insurance Company 
OF GALVESTON, TEXAS 


W. L. Moody, Jr., President W. J. Shaw, Secretary 
Shearn Moody, Vice-President 


FINANCIAL STATEMENT, DECEMBER 31, 1922 





ASSETS 
Rae mR MNN I OMIM os ons co cage elwree aie wg a ale wie lee oeis $917,417 .61 
Se RENN RIOD ion aie nce “e sk ero evo Ww Mra laos 0 ep OO 5,352,594 .38 
Naeem REIN UMM EEID 0 610 as c.a ei io' 60 x(a es -a..d no wo iS eiwln tele pee e-ole ee 25,000 .00 
Loans Made to Policyholders:‘(On This Company’s Policies) 1,458,245.93 
BRR Eee cries ees. u ound soem peas coe eee 4,214,350 .01 
RONAN ED ORR REANCII 55 fa oc 5 9/6 a la SG he 6 b|'0 1S 6 IG IS. SiS 1a TLS CSRS TSS 
Certificates of Deposit 848. 
Tnberest Die And ACor6 6 ..oo.ccickc ccs ccicccccececscccave 316,604 .78 
Deferred and Uncollected Premiums.............eeeeee08 284,967 .99 
Unearned Premiums on Fire Insurance Policies........... 3.62 
PRMDMARA Locos ts a Veriops sas Miata ree Vavs ea ere elo ore hie hice ate $14,296,623 .93 
LIABILITIES 
Net Reserve (American Experience 3 and 314 Per Cent)... $11,202,951 .35 
Special and Contingent Reserves......  .......ceeeecees 173,682 .00 
Reserves for Death Losses in Process of Adjustment....... 134,739 .47 
Re I ENE 6 oa oie wie ais cwinidics Galea winekiwopaicwns 89,770.93 
RAGCPTIAIIPOUS BSRRIITMENOD 6. oo 5 0500's 0000.0 00 svsisbeveeece 139,656 .13 
CE ae eee $1,000,000 .00 
NRE Re ras ripe ogc ip ammo ons 1,555,824 .05 
Surplus Security to Policyholders..................2ee08 2,555,824 .05 
RUNDL oc ced ee ee asc am ace akc ecek uw e een $14,296,623 .93 
Gains Made During the Year Ending December 31, 1922 
Increase in Insurance in Force........... $23,758,023.00 
Increase in Admitted Assets.............. 2,623,687.00 


INCREASE IM OUPPIUS. .. 6.6... cic conse ces 741,928.24 
LIFE INSURANCE IN FORCE, $181,457,796.00 
Ordinary Life, Industrial Life and Accident Insurance to 
Meet the Requirements of Every Insurable Person. 


PAID POLICYHOLDERS OR THEIR BENEFICIARIES 
SINCE ORGANIZATION, $12,549,109.96 


ASSETS, $14,296,623.93 
Operates in Twenty States and the Republic of Cuba 


ee 


GENERAL INSURANCE OFFICES 


WILL IN 1923 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable, One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. Ajj 
general offices that have life departments are pleased with 
results. 

This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a gep- 
eral insurance office. In 1923 this Company will make a 
specialty of broadening its service to this extent. We solicit 
correspondence with insurance agencies now writing fire 
or fire and casualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 



































AGENTS AND BROKERS! ADD TO YOUR 
INCOME! 


LEARN OF NEW OPPORTUNITIES FROM THE BOOK 


SURETY BONDS 


BY EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 
Preliminary and General Topics Judicial Bonds 
~ oo < F my ate from Contract Bonds 

e Standpoint of the Princip: Depository Bond 
Underwriting of Fidelity Bonds from the ci aes 


Standpoint of the Obligee : 
Special Classes of Fidelity Bonds The Custody of Collateral Security 
Prohibition Bonds 


Position Fidelity Bonds ’ 
License and Permit Bonds 


Special Fidelity Bond Topics 
Special Classes of Surety Bonds 


Bankers’ Blanket Bonds ‘ , 
Public Official Bonds—General Considera- | AUtomobile-Conversion Bonds 
A Diffident Word to Home Office Execu- 


Public Official Bonds—Certain Important tives 
Species of the Genus Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


An appendix contains a Tabular Index which is described as “First Aid to Agents,” and 
which, with notes, occupies 12 pages. It lists about all the important kinds of bonds that 
commonly come up in the day’s work, shows the classification of each, lists the page of the 
General Manual where it is treated and the section of this book where it is dealt with, and 
refers to notes giving general underwriting information about particular bonds. 

Surety Bonds contains 370 pages of information which will be found of great service by 
surety underwriters, agents and brokers. 


Price per Copy, $2.50, Delivered. Discounts in Quantities. 


THE SPECTATOR COMPANY 


Selling Agents 


CHICAGO NEW YORK 


THE PRINCIPLES OF 
SURETY UNDERWRITING 


Third Edition Just Published 
By LUTHER E. MACKALL, A. B., L. L. B. 


An Instructive Work for Surety Managers and Underwriters 
CHAPTER HEADINGS 

FIDELITY BONDS—Public Official Bonds—Court Bonds 
(including executors, administrators, guardians, trustees, re- 
ceivers, assignees), Court Bonds (including all required to be 
filed in course of judcial proceedings)—Contract Bonds— 
Depository Bonds—Bonds of Indemnity on account of bost 
instruments—Bonds on Assignment of Accounts Receivable— 
Qualifying Bonds for Insurance Companies—Miscellaneous 
Credit Guarantees—Internal Revenue Bonds—Custom House 
Bonds—Indemnity Bonds in favor of a Surety Company. 


Bound in Buckram Price $3.50 
THE SPECTATOR COMPANY 


CHICAGO OFFICE: Selling Agents 135 William Street 
Insurance Exchange NEW YORK 























A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL: 
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Casualty, Surety, Etc. 








Unfortunately, time has been rather limited 
t been able to carefully peruse 


ve no 
rey satiies which relate especially to the 
many activities 1 the insurance business. We 
are pleased to congratulate you on your suc- 
ss in obtaining articles from such writers as 
and also on the remarkably tasteful 
manner in which the number is gotten up. It 
certainly is quite in harmony with is predeces- 
sors—W. Y. Wemple, U. S. Manager, Reinsur- 
ance Company, Salamandra. | ; ; 

The book, as usual, is a fine and interesting 
contribution to current life insurance literature. 
_ji’. L. Randall, Missourt State Life. 

The wonderful work of art has just been 
received and | truly appreciate it. It certainly 
shows what persistence brings about, reflects 
printing as an art, 1S 1m remarkable good taste 
and the arrangement 1s elaborate. 1d his com- 
pliment is from an old printer and publisher.— 
Frank H. Tyler, Real Estate and Insurance, 
Brooklyn. Torr 

Tue Spectator is fifty-five years old and 
that newspaper has gotten out a Quinquennial 
Number which is one of the most attractive 
publications typographically that has yet been 
issued in the insurance business. 

The paper was started in Chicago fifty-five 
years ago as a monthly and soon thereafter 
moved to New York. In 1880 it became a 
weekly paper. The management of THE 
Spectator has been practically continuous. The 
president of The Spectator Company, Arthur 
L. J. Smith, has been identified with it since 
September, 1877. Mr. Smith started life as 
a shorthand reporter in connection with the Sun 
and the [Vorld. When he went to THE SpeEc- 
rAToR one of the first things he did was the 
writing of a complete shorthand report of the 
proceedings of the convention of the United 
Fire Underwriters of America, then an im- 
portant organization. At that time the speak- 
ers did not prepare their notes in advance. 
Mr. Smith says that of all the men who at- 
tended the United Tire Underwriters conven- 
tion, which was in 1880, only four survive. 
They are Elijah R. Kennedy, D. H. Dunham, 
Samuel Appleton and J. Montgomery Hare. 
The United Fire Underwriters was merged 
into the National Board of Fire Underwriters. 

In addition to issuing a newspaper The Spec- 
tator Company has built up a large insurance 
publishing business. 

One of the features of the Quinquennial 
Number is an article on insurance by United 
States Senator Reed of Pennsylvania. 

Another United States Senator who con- 
tributes an article is Senator Copeland of New 
York. Job E. Hedges and Julius H. Barnes, 
president of the United States Chamber of 
Commerce, are also among the public men who 
have articles. 

_ Among the fire insurance men who have ar- 
ticles in the edition are FE. G. Richards, Frank- 
lin H. Wentworth, Charles C. Dominge. Among 
the life insurance men who have articles are 
Judge W. A. Day, Dr. John A. Stevenson, 
William T. Nash, M. E. Singleton, Harvey 
Thomas, William Alexander, T. Louis Hansen, 
Robert D. Lay, Edward D. Field, L. J. Dough- 
erty, George I. Cochrane, Edward A. Woods, 
Morgan B. Brainard, Thomas W. Blackburn, 
John Marshall Holcombe, Jr. Among the 
casualty men are E. A. St. John, Harry R. 
Gordon, Frederick Richardson, Richard H. 
Thompson, FE. G. Trimble, F. W. Lafrentz, 
W. F. Moore, Henry W. Ives and Edward C. 
Lunt—The Eastern Underwriter. 


ce 
appear 


—The proceedings of the meeting of the National 
Convention of Insurance Commissioners held at Rich- 
mond, April 24 4nd 25, have been printed and issued. 
a Manual of the American Life Convention, 
dated June 1, 1928, much interesting in- 


tormation concerning that organization. 


contains 


No Reduction of Texas Compensation 
Rates 

Austin, Texas, June 12.—The application 
of the Texas Employers Insurance Association 
for a horizontal cut of 25 per cent of the com- 
pensation rates of this State has been ordered 
refused by the Insurance Commissioner of 
the State. The commissioner also ruled that 
an increase of 10.8 per cent in the compensa- 
tion rates of the State made by carriers writ- 
ing compensation insurance in Texas be re- 
fused also. 


A hearing was held in Austin on May 28, 
1923, practically all carriers being present. At 


this hearing, Dr. William Leslie, representing 
the National Council on Compensation Insur- 
ance, was present, “and he submitted full data 
and figures showing that the business could 
not be written on the basis stated in the appli- 


cation, and asked that the application be not 


granted. Homer Mitchell, representing the 
proponent, stated that the Texas [Employers 


Insurance Association did not desire to stand 
a reduction of compensation 
if the experience of the busi- 
reduction, but he submitted no 
the granting of this applica- 


in the way of 
rates in Texas, 
ness justified a 
data justifying 
tion. 


Employers Mutual Indemnity Organized 

Business men of Wausau, Wis., have com- 
pleted arrangements for the formation and in- 
corporation of a casualty mutual to be known 
as the Employers Mutual Indemnity Company. 
The corporate articles have filed with 
the organizers, all of whom are policyholders 
of the Employers Mutual Liability Insurance 
Company. 

All casualty business not written by the last 
named will be taken care of by the new com- 
pany, whose officers are: M. P. McCullough, 
president; George FE. Foster and John Reid, 
Jr., vice-presidents; H. J. Hagge, secretary and 
general manager, and B. F. Wilson, treasurer. 
The board of directors of the Employers Mutual 
Indemnity will be composed of Walter Alex- 
ander, M. P. McCullough, B. F. Wilson, C. C. 
Yawkey, D. C. Iverest, George E. Foster, H. 
J. Hagge, R. P. Tell and John Reid, Jr. 


been 


Surety Association on Acquisition Costs 

The Hotel Pennsylvania, New York city, was 
the scene last week of an important meeting 
of the Surety Association of America, which 
was held for the purpose of going over the 
proposed plan for the regulation fidelity and 
surety acquisition and field supervision costs. 

The large attendance was an indication of 
the extent to which interest in the matter has 
spread and the realization that something should 
be done in view of the present situation. A 
new constitution and by-laws, as well as new 
suggestions for procedure, were adopted, minor 
details of which were referred to a later meet- 
ing. The code of operation, which received the 
support of all, is in the nature of an arbitra- 
tion agreement for handling disputed questions 
between members of the Surety Association. 
The problems of field supervision and acquisi- 
tion costs were gone into in detail and, although 
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no arbitrator was named, a committee composed 
of ten representatives of branch offices and gen- 
eral agencies was appointed to revise the sit- 
uation and go over the proposed plans with 
a view to submitting their findings and rec- 
ommendations at the next meeting. 


London Guarantee and Accident Changes 

Fred W. Lawson, United States manager 
of the London Guarantee and Accident Com- 
pany, informs us that as from January I, 1924, 
he has been appointed chairman of the United 
States Board of the company, which will con- 
sist of the present members: David R. Forgan, 
president of the National City Bank of Chi- 
cago and John S. Runnells, chairman of the 
Board of the Pullman Company, with the ad- 
dition of P. Beresford, United States manager 
of the Phoenix Assurance Co., Ltd. 

C. M. Berger, the present assistant manager 
of the London Guarantee, is being appointed 
deputy manager, while F. M. Hoffman and J. 
M. Haines are being appointed assistant man- 
agers and J. J. Pallay is being appointed secre- 
tary. 

Mr. Lawson will continue to hold the title 
of general manager until the end of the current 
year, but the promotion of his colleagues will 
relieve him of a considerable portion of his 
present duties prior to his elevation to the 
chairmanship. 

Employers Liability Outing 

The Employers Liability Assurance Corpora- 
tion of Boston held their fifth annual outing 
Thursday at the Ocean House, Swampscott. 
Nearly 1000 were in attendance and the party 
paraded through Boston, reaching the beach 
in the early afternoon. United States Man- 
ager, Samuel Appleton, was the host of the 


occasion. 


Federal Surety Branch Office 

The Federal Surety Company, New Orleans, 
has opened a branch office in Des Moines, Iowa, 
which will be in charge of Charles DeWitt 
Fisk, as resident manager. The office, which 
will be located in the Insurance Exchange, will 
be equipped to render prompt service in the 
execution of bonds and the writing of all 
casualty lines. 


Resignation of H. I. Jackson 

From the offices of the Federal Surety Com- 
pany of Davenport, Iowa, comes the announce- 
ment of the resignation of H. I. Jackson, super- 
intendent of the burglary and plate glass de- 
partments. The resignation will take effect 
June 16, when Mr. Jackson leaves to accept a 
similar position with an Illinois company. 


Live Articles on Suretyship, No. 4 

A series of articles which have appeared in 
The Weekly Underwriter has been reprinted 
in book form, making a book of 256 pages of 
pocket size. The book embraces over forty 
articles, many of them being by authorities in 
the suretyship business. The book sells at $2 
per copy. 
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Equitable Life Insurance Company 
of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 

President ‘ . - ; 5 “ A HENRY P. BLAIR 

Vice President . ‘ ‘ 5 < R ‘ . JOSEPH SANDERS 

2nd Vice President (Agency Supervisor). . WILLIAM A. BENNETT 

Secretary ; ‘ : ‘ ; ; : “ : ALLEN C. CLARK 

Actuary . : a : 2 . GILBERT A. CLARK 


Main Office, 816 14th Street, N. W., WASHINGTON, D. C. 























‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E, C. HINDS, President 


(Gtton States 


LIFE INSURANCE CO neti) 




















THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President JOSH. N. WARFIELD, Jr., Sec’y & Treas 


LIFE INSURANCE PROGRESS, 
METHODS AND RESULTS 
BY FREDERICK L. HOFFMAN, LL. D. 


Consulting Statistician, Prudential Insurance Company of America; 
Fellow, Royal Statistical Society; ‘ 
Member, American Economic Association, ete, 


A Review of the History and Accomplishments of Life 
Insurance. 


It deals with such topics as the Principles of Contribution. 
ship, State Control, the Theory of Risk Equalization, Taxation 
Group Insurance, Ordinary Insurance, Health Conservation 
Health Index, Insurance Medicine, Mechanical Appliances 
Occupational and other Hazards, Occupational Ratings and 
Approximations, Tropical Residence Hazards, Lapses in In- 
dustrial Insurance, Women, War Risk Insurance, War Experi- 
ence, Reading Courses, Work of the National Association of 
Life Underwriters, Plan of the Mutual Benefit, Economic Con- 
ditions and their Relation to Insurance and Life Insurance as 
a Public Institution. 


Bound substantially in cloth, $2. 
INSURANCE SCIENCE and ECONOMICS 
A Companion and Older Work by Dr. Hoffman 
A Practical Discussion of Present-Day Problems of 





Insurance Administration, Methods and Results. 


For the Use of 


Insurance Officials. Managers. Agents. Merchants. Lawyers. ‘Teachers. 
Students and others Interested in the Broader Aspects of Insurance as a 
Business in its Relation to Public Welfare and the State. 


Price, bound in cloth, $3. 
Send for Circulars Discount for Quantity Orders 


Address all orders to 


THE SPECTATOR COMPANY 
Cuicaco OFFIce: Publishers 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK ; 
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J. BARRY MAHOOL, Vice-President J. HOWARD IGLEHART, Medical Director 






































THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the Wo:ld 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 251,000 

The Reserve Fund is over $16,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
* Cares for its Needy Sick 

W. B. A. Health Centers in Every City 

Summer Camps for Girls 

Has Junior Rose Courts and Cradle Roll for Infants 

Its Reviews are Social and Welfare Centers 


Write for information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 
Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich. 


MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
Ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
° al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago, U.S. A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 




















Ready! 
New York State Field Annual 


AND 
Insurance Directory 


ONTAINING a complete list of agents in 

New York State (*exclusive of Greater New 

York) with complete address, list of companies 
represented, etc. 


Many new features are included that will be 
found only in ‘‘Field Annuals.” 


* Greater New York és published separately. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. Enclosed find check for 
$5.00 to cover cost. 
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Miscellaneous Insurance €cisions 
LIFE most favorable to the insured or his beneficiary. pealed. Plaintiff claimed that defendant was 
Contract construed most favorably to in- Among other things the court said: estopped from asserting the fourteen months’ 


sured—statements of insured not in the writ- 


ten application. 

Two policies of life insurance each contained 
the following provision : 

“Aj} statements made by the insured shall, 

in absence of fraud, be deemed representations 
and not warranties and no such statements shall 
avoid this policy, or be used in defense to a 
claim hereunder, unless it be contained in said 
written application, a copy of which was at- 
tached to this policy when delivered.” 
‘The second plea of the insurance company 
in an action brought on the policies alleged 
that the insured represented himself to a med- 
ical examiner for the defendant and requested 
to be examined for the purpose of obtaining a 
policy of insurance on his life; that the 
examiner asked him orally the questions 
whether he had ever raised or spat blood, 
whether he had ever had or suffered from cer- 
tain named diseases, whether he had ever con- 
sulted any physician for any ailment or illness 
not mentioned in the questions and whether he 
had recently lost weight. The insured an- 
swered “no” to all of these questions, orally. 
The plea alleged that the insured knew that 
these answers were false, and that they were 
made for the purpose of defrauding the de- 
fendant. 

The defendant also alleged that the insured 
had been passing blood for over six months, 
had lost approximately thirty pounds in weight 
during the year prior to the examination, was 
under the care of a physician for illness, caused 
by cancer of the intestines, and was preparing 
for an operation for removal of the cancer; 
that after the operation had been performed, 
and as a result thereof, he died. 

The plea further alleged that the questions 
and answers were material to the risk and that 
the defendant delivered the policies relying 
upon the truth of the answers. Upon demurrer, 
the question was raised as to whether this plea 
was a good defense, in view of the above pol- 
icy provision. The court directed a judgment 
in favor of the beneficiary under the two poll- 
cies and, on appeal, the judgment was affirmed. 

The court held that the object and effect 
of the above provision was to provide that no 
Statement by the insured shall be used in de- 
fense against a claim in the policy, unless con- 
tained in the written application. The language 
is ambiguous—the plaintiff claiming that all 
oral statements by the insured are excluded and 
the defendant claiming that only statements 
made in the absence of fraud are not to be used 
as a defense. The defendant claimed that the 
statement “no such statements shall avoid this 
policy” carried with it the qualifying phrase 
“in the absence of fraud.” 

As the language is uncertain, the court de- 


cided that it must receive the construction 


“The language in which the covenants and 
conditions of policies of 
pressed is that of the companies, and is selected 
by them to express clearly the extent of their 
obligation and the limitations of their liability. 
Equivocal expressions are therefore to be inter- 
preted most strongly company. 
Commercial Ins. Co. vs. Robinson, 64 Ill. 265, 
16 Am. Rep. 557. If doubt exists, the lan- 
guage must be liberally construed in favor of 


insurance are ex- 


against the 


the insured, so as not to defeat, except by 
clear and certain language, his claim to in- 
demnity.” Niagara Fire 
Scammon, 100 Ill. 644; Forest City Ins. Co. 
vs. Hardesty, 182 Ill. 39; Terwilliger vs. Na- 
Masonic Accident Ass’n, 197 Ill. 9; 
Monahan vs. Fidelity Mutual Life Ins. Co., 
242 Ill. 488. Joseph vs. New York Life Ins. 
Co... (Sup. Ct. of HL) 139 N. E. 32: 


Insurance Co. vs. 


tional 


LIFE 


Denial of liability to pay death benefit ex- 
cuses claimant from making proof of death— 
no waiver of provision by company limiting 
the time within which an action may be 
brought. 

An accident policy was issued by the defend- 
ant company indemnifying the insured “against 
disability or death resulting directly and inde- 
pendently of all other causes from bodily in- 
juries effected solely through external, violent 
and accidental means.” 

The insured was claimed to have died from 
an injury to his left hand caused by the slip- 
ping of a wrench, resulting in an infection 
which caused acute dilation of the heart. The 
beneficiary brought an action to receive the 
death benefit and also the weekly indemnity 
The defendant denied the 
death and alleged that the 
within the time 


for disability. 
alleged cause of 
action was not 
limited in the policy. 

The policy provided: 

“No legal proceeding for recovery hereun- 
der shall be brought within ninety days after 


commenced 


receipt of proof at the office of the company 
in Hartford, Conn., nor after one year from 
the date 
” 
proofs. 


provided herein for the filing of 


Insured died on January 24, 1918. In June, 
1918, plaintiff was notified that defendant 
denied liability because the insured died of 


disease, but if such disability was occasioned 
by an accident and proof thereof was promptly 
made would recognize a claim for weckly in- 
demnity for disability. No proof of any kind 
was made until July, 1919, when plaintiff sent 
to defendant death, which 
promptly returned. Suit was brought several 


proof of was 


months later. 
Upon verdict for plaintiff the case was ap- 


35 


limitation clause. 

The appellate court determined that the in- 
sured had waived the time limitation so far as 
the weekly indemnity was concerned from time 
of the accident to time of death, but had not 
waived the time limitation so far as the death 
benefit is concerned. 

The attitude of the denying 
death liability waived the filing of proof but 
did not waive the time limitation of fourteen 
months for bringing suit. The plaintiff had 
slept upon her right to bring suit after defend- 
recalled the death blanks and 
denied liability, and she was not lulled to sleep 


company in 


ant had loss 
by any act of the defendant. 
Judgment was reversed as to the death bene- 
lit and a new trial ordered to determine the 
claim of the plaintiff for the weekly indemnity. 
Betteys vs. Aftna Life Ins. Co. (Sup. Ct. 
of Michigan) 193 N. W. 197. 


AUTOMOBILE 


One soliciting insurance is agent of insurer, 
not of insured. Denial of liability on one 
ground held a waiver, not only of proof of 
loss but of all other deferses. Retention of 
premium for over five months held a waiver 
of all defenses. 

The policy sued upon described the automo- 
bile as being a new Ford, model of 1920, list 
price $585, actually costing plaintiff with equip- 
ment $700. The defenses were that these state- 
ments were untrue and therefore the policy was 
void; also that there was a provision in the 
policy making it void if a locking device known 
“defender lock” maintained 
upon the automobile. The facts were that the 
car was not new, actually cost anly $565, and 
did not carry a “defender lock.” 

The evidence showed that defendant’s Kan- 
sas City agents employed a subagent by name 
of Hudson to solicit insurance for them. Hud- 
son saw the plaintiff's car and sent in the 
description to the company containing the 
erroneous The plaintiff did not 
misrepresent the facts to Hudson, did not state 


as the was not 


statements. 


that the car was new, or that the car cost $700, 
with that it had a “defender 
lock.” When the plaintiff received his policy 
he claimed that he did not examine it carefully 
and assumed that the description which it con- 


equipment or 


tained was correct, without reading it. 

The automobile was stolen on August 17, 
the loss was reported the next day and after 
some delay the company denied liability, on 
the ground that there was no “defender lock” 
upon the This action was com- 
menced on November 20, 1920, and thereafter 
on January 25, 1921, defendant tendered back 
the premium for the first time, on the ground 
that the policy was void. 


automobile. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 








REPRESENTING 
National Union New Amsterdam 
National-Hartford Casualty Co. 


Philadelphia Under- Indemnity Company 
of America 
Automobile Insurance 
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surance 
Fidelity-Phenix 
Insurance Underwriters 


writers 
Stuyvesant 
BROKERS’ LINES SOLICITED 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





JAMES H. WASHBURN, F. A, | A 
, CONSULTING ACTUARY 
IFE INSURANCE—Ordinar . 
7 Industrial and Special apcdiate, 
ORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical a 
Semi-Tropical Business ” 
Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITy 











PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL, 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 





Hubbell Buliding 





25 FRANKFORT ST. NEW YORK 
FRANK J. HAIGHT 
CONSULTING “7 
ACTUARY T. J. McCOMB 
Plume-Mansur Bidg. ee ae CONSULTING ACTUARY 





3 Cedar St. 











Actuarial 








FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, P. A. S. 

CONSULTING ACTUARIES 
50 BROAD STREET NEW YORK 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 
50 BROAD STREET NEW YORK 
Telephone, Broad 2019 











MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 











JULIAN C. HARVEY, F.A.I.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 


Colcord Bidg., OKLAHOMA CITY, OKLA, 
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JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


522 HURT BLDG. ATLANTA, GA. 
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F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuatants 


THE BOURSE PHILADELPHIA 

















A. SIGTENHORST 
| — CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 
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ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 




















FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance. Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 














A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service® 


10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 














L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 





Marcus Gunn, Consulting Actuary 














WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinations and Audits in all Branches of Insurance 


43 Cedar Street, New York 











| W. H. GOULD 
: ACTUARY & EXAMINER 
SYSTEM REVISION 


28 FULTON ST. 25 FRANKFORT ST. 
| NEW YORK 








W. B. YOUNG 


CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 
430 Peters Trust Bldg. Omaha, Neb. 
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Fxaminers and Adjusters 








8534 
, Barclay 
" CASUALTY ADJUSTMENT BUREAU 
5 Park Row New York City 
‘ Thos. Galbo, Genl. — , 
— INVESTIGATIONS AND ADJUST- 
RE BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances Veshow 
resulta. Send for booklet of references. Liability, Com- 
nsation, Auto, Fire and Theft, Collision, Property 
jamage, Admiralty, Subrogations, Personal Accident, 





Burglary, Plate Glass. 








————— 











Insurance Attorney 








—_—_—_“_— 


Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bidg. Philadelphia 
Frank R. Ambler, Gen. Mgr 


ienced Investigators and Adjusters—Lia- 
Eee Property Damage, Collision, Auto, Fire, 
and Theft, Burglary. Plate Glass, Compensation 




















Adjuster 








Tel. Mulberry 2613 
NEW JERSEY CLAIMS 
Investigated and adjusted. Alllines handled. 


cooperation and quick results. Thoroughly 
poems New York and Connecticut. 


J. L. CHEREPY 











Proctor Building Newark, N. J. 

















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











Upon appeal from judgment for the plain- 
tiff, the court held that Hudson was the agent 
of the insurance company and not of the plain- 
tiff and therefore any mistake or carelessness 
on his part in describing the car was not 
attributable to the plaintiff and would not pre- 
vent the plaintiff's recovery. The denial of 
liability by the company on the ground that 
there was no “defender lock” on the car 
a waiver of proofs of loss and also a waiver 


cept the one specified. 


Was 


of all other defenses e: 
The court further held that the retention of 
the premium for over five months, an unrea- 
sonable length of time, in itself amounted to 
a waiver of all other defenses. 

However, as the trial judge's instructions to 
the jury ignored the defenses of the defendant 
and did not submit the facts properly to the 
jury upon which to determine the question of 
Waiver, the case was remanded to the lower 
court for a new trial. 

Carroll vs. Union Marine Ins. Co., Limited, 





of Liverpol (Kansas City Court of Appeals, 
Missouri), 249 S. W. 691. 

Automobile indemnity insurance—action 
by insured to recover difference between 
offer of settlement by injured party and 
amount of judgment recovered against in- 
jured—insurer refused offer unless its liabil- 
ity was reduced to $3500—complaint suff- 
cient. 

Defendant issued a policy of automobile in- 
demnity insurance to the plaintiffs for $5000. 
action against 
plaintiffs for personal injuries and the injured 
party offered to settle his claim for $6500. The 
defendant after some investigation advised the 
plaintiffs that the offer of settlement should be 
accepted, as the injuries were so serious and 


Thereafter an was. brought 


defendant’s liability so certain. Plaintiffs agreed 
to the offer of settlement and offered to pay the 
$1500 in excess of the face of the policy, but 
defendant refused to settle except on condition 
that its liability should be reduced to $3500. The 
actions went to trial and judgments were recov- 
ered totaling $20,793.94, of which amount plain- 
tiffs paid $15,500. This action was brought to 
recover $14,000, the difference between what the 
plaintiffs would have paid if the offer of set- 
tlement had been accepted and $15,000. Plain- 
tiffs appealed from a judgment dismissing the 
complaint on the ground that it did not state 
facts sufficient to constitute a good cause of 
action. 

There were provisions in the policy permit- 
ting the company to settle all actions and pro- 
hibiting settlements by the 
authorized by the company. 


assured, unless 
The 


that these provisions were placed in the policy 


court held 


to protect the company against unjust and 


collusive claims and cannot be used to coerce 
release the 
company While 


the company has a right to exercise its good 


the assured into an agreement to 


from a part of its liability. 
judement and discretion as to how and when 
to settle an action, its decision must be made 
faith, “to of the 
contract in the interests of the 


in good effect the purpose 
insurance 
assured as well as of itself. and not an arbi- 
trary determination to reject a settlement ad- 
vantageous to the assured unless it is relieved 
of a portion of its liability.” 

The complaint sets forth a good cause of 
action. Judgment dismissing the complaint was 


reversed and motion for judgment denied. 


\uerbach vs. Marvland Casualty Co. (Sec- 
ond Department, N. Y.), 205 A. D. 131. 
AUTOMOBILE 
Automobile indemnity against damage 


from collision: Automobile suffers damage 
from collision where elevator in garage on 
which it is placed falls. 

The insurer issucd to the plaintiff a policy 
of insurance in which it agreed to indemnify 
the plaintiff against loss by reason of damage 
automobile from accidental 
another either moving 
or stationary. The damage was caused by the 
fall of the elevator on which the automobile 
was being lowered from one floor to another. 

Held that the word “collision” properly in- 


to his resulting 


collision with object 


J? 


cludes this sort of an accident even though it 
is the carrying floor of an elevator, which it- 
self strikes the bottom and communicates the 
force or impact to the automobile. Freiberger 
v. Globe Indemnity Company (N. Y. Sup Ct. 
tst Dept.), 205 App. Div. 116. 


WORKMEN’S COMPENSATION 

Insolvency of insurance company before 
policy expires; when receiver may collect 
premiums for the portion of the year the 
insurance company was solvent. 

Where an insurance company issuing a work- 
men’s compensation policy became insolvent be- 
fore the policy expired, it was held that the re- 
ceiver of the insolvent insurance company could 
recover a proportionate share of the premium on 
the policy which was earned during the solvency 
of the policy. Nor in such a case can the assured 
recover from the receiver a portion of the pre- 
mium paid to the company prior to the time it 
became insolvent. Magnet Coal Co. 7, Donold- 
son, ——— (Kentucky) ———; 248 S. W. 1095. 


LIFE 


Insured killed while attempting to board 
Passenger train. Provision in policy of life 
insurance for double insurance in event of 
death from accident while riding as a pas- 
senger on train. May not recover double 
indemnity. 

The policy provided for payment of double 
the face thereof upon proof that such death 
was caused “directly by acident while traveling 
as a passenger on a railway train.” The in- 
sured, while attempting to board a passenger 
train of the New York Central Railroad, as 
it was moving out of Tarrytown station, 
grasped the hand rail at the side of the car 
steps, and after running for 
along the platform without getting either foot 
on the steps, lost his hold, fell under the train, 
and was killed. The court affirmed a judg- 
ment in the Appellate Division holding that 
the insured was at no time traveling as a pas- 


some distance 


senger on the train and that the defendant’s 
sole liability 
Marjorie F. Reinberg v. N. Y. Life Insurance 
Company (Court of Appeals), 235 N. Y. 42. 


was for the single indemnity. 


Forms Edris Service Corporation 

Warren P. Fdris, who has been the active 
executive of the Jordan Reporting Company 
for a number of years, will operate under the 
Edris Service Corporation, with headquarters 
at the same address, 200 Fifth avenue, New 
York city. 

Mr. Edris has been in the insurance report- 
ing business for many years, and has been very 
successful in increasing the business of the 
Jordan Company. 


Many Legislatures Have Adjourned 

Nearly all of the State legislatures which 
have been in session this year have now ad- 
journed. The Alabama Legislature has re- 
cessed until July. the Georgia Legislature will 
convene on June 27, and the legislatures of 
Illinois, Pennsylvania, Rhode Island, Texas 
and Wisconsin are still in session. 





ate: 


SPECTATOR 


Thursday 4 














Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 











MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI : 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City 


THE MANAGEMENT. Practical insurance men of lo 
and conspicuous success. 


MISSOURI, KANSAS, OKL § 
COLORADO, TEXAS. The best tena 


ng experience | 
THE TERRITORY. 


in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretan | 








GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 


If you cannot produce personally do not 
apply. 


Address West Virginia, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 


ACTUARY WANTED 


Progressive western life company has opening for 
resident actuary. Company’s success based upon 
introduction of new plans and services. Applicants 
must be men of progressive tendencies, capable 
of developing new ideas along safe lines. 





Apply Box 30 care of THE SPECTATOR 














An Enviable Reputation 


Great-West Life policies are planned on the broadest principle of service to 
policyholders. The company bears an enviable reputation for low expense 
rates, extremely low premium rates, and large profits to policyholders with com- 
plete provision for protection. 

For full particulars of rates and plans write to 


THE GREAT-WEST LIFE ASSURANCE CO. 


HEAD OFFICE—WINNIPEG 








EXCELLENT OPPORTUNITY 


tor Reliable, Energetic men to represent us in the states of. 
Itlinois and Missouri with direct Home Office contracts, Libereh 
policies. 


CAPITOL LIFE INSURANCE COMPANY | 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO’ 











WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY - = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY - - DETROIT, MICH. 
(Same Management as Federal Casualty Company.} 


NEW and up to date polic 
contracts. REAL SERVIC 

to Policy holders and Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
enough to serve its Agency 
and Policyholders satisface }- 
torily. SOME GOOD terri= | 
tory in IOWA and SOUTH FF 
DAKOTA open for Agents. 


DES MOINES, IOWA JAS. H. JAMISON, Pres’t 











WESTERN RESERVE 
LIFE INSURANCE COMPANY 
MUNCIE, IND. 

An Old Line Legal Reserve Company 
We issue all Standard forms of policies. 
Agents wanted in Indiana and Ohio. 

JOHN W. DRAGOO, Secretary 











THE STATE OF MICHIGAN 


A direct General Agent’s Contract for definite territory in the | 
State of Michigan is ready for the right man. 


Address: 
Ernest C. Milair, Vice-Pres. and Secretary 


GEORGE WASHINGTON LIFE INSURANCE COMPANY 
Charleston, West Virginia 














SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 








ESSENTIALS OF THE FIRE INSURANCE BUSINESS | 


By Edward A. Ketcham 


A 400 page book designed for the use of officials, employees | 
and students of the fire insurance business. Insurance ac- | 
counting, executive work, hazards, building construction and — 
many other topics covered. | 


Price: $4.50 Per Copy 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK © 
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